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CANADIAN SOLAR UK PROJECTS LTD

Strategic Report
FOR THE YEAR ENDED 31 PECEMBER 2021

The directors present the Strategic Report of Canadian Solar UK Projects Lid (the "Company") for the year ended 31 December 2021

REVIEW OF BUSINESS

The Company is a wholly ownad subsidiary of Canadian Solar Inc., which is incorporated in Canada and listed on the Nasdag. The trading results for the
year and the Company's financial position at the end of the year are shown in the attached financial statements. The Company has continued to manage
the Solar Plants Projects across the UK and ather areas like Europe, Middle East, South America and Africa.

The Statements of Comprehensive Income and Financial Position are set out on pages 9 and 10 respectively. These show an income of $8,092,132
202011085 of $5,604,910] for the year ended 31 December 2021 and net  of assets of $11,128,200 [2020: $54,980 428].

The positive FY 2021 results are mainly due to the dividend the company received from subsidiary Canadian Solar 1srael in the amaunt of $11.9 million.

The Company has expanded its core business to deveiop and manage Solar Plants during the construction and operation phase, as well as during the
phase of project financing. in addition, the business plan includes the sale of the operational assets.

The Company will continue to expand its revenue base further through the development of additional Solar Piants in Europe, Middle East, South
America, Asia and Africa.

Research and development
The Cempany did not incur any research and deveiopment cost.

PRINCIPAL RISKS AND UNCERTAINTIES

These mainly include, but are not limited to, business risk (regulatory and competitor strategy), currency exposure, credit risk and liquidity risk. The
Directors monitor these risks through management meetings and regular dialogue with peaple in the organization. The Company is proactively iooking at
ways to mitigate the uncertainty created by Brexit and manage the possible outcomes. No negative ocutcomnes have been identified so far. Additional
risks that could be impacted by Covid-19 are business and liquidity risk. The directors are monitering the current situation and are monitoring these risks
together with those noted above,

REGULATORY RISKS
Key tisks for the Company are;

1. Understanding and assessfng the volatility of immature pofiticai systems
a. Expropriation risk
b. Policy risk

2. Legal risk

a. Contract structure and enforcement
b. Compliance

c. Environmental

The Company operates in the market. leveraging on Canadian Solar Inc. internationa experience and competence.
Covid did net have a significant negative impact on the renewable market. The EU and other Govemments decided to invest in renewable energy as a

way out of the crisis. The expectation is for the industry to grow further. In the short term some delays in project can de due ta local lockdawn slowing
down the approval cf project or the visit to construction sites.
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CANADIAN SOLAR UK PROJECTS LTD

Strategic Report
FOR THE YEAR ENDED 31 DECEMBER 2021

Competition
The market in which the Company cperates is highly competitive. As a conseguence there is a constant downwards pressure on margins, The
Company's operations are coordinated with the integrated Group supply chain. The Group leverage on its experience in the market and its important role
as top player.

Interest rate risk

Interest rate risk is the rigk that the fair value of investments will fluctuate because of changes in interest rate. The Company is financed mainly through
intercompany loan facilities. The Company optimises interest costs and reduce volatility through fixed interest 1ale and intercompany financing.

Currency risk

The Company is exposed to transaction foreign exchange risk. The Company operates with a limited number of currencies, in line with the funding
sources, to mitigate the foreign exchange risk.

Liquidity risk

The Company Is exposed te liquidity risk mainly in the development phases of the projects. Liquidity is provided by Group based on the budge! approved
before the beginning of the pericd and the financing request made during the development of the projects. Additional constrain can be done by COVID
issue. However, the Ulfimate parent Canadian Sofar Inc. was able to issue a bond in September 2020, gefting additional sources of fiquidity from the
market.

Inflation risk

The Company's profitabitity could be eroded by the increase in costs of energy and materials to build photovoltaic panels. Management is monitoring
adequately these facters to ensure healthy margins are achieved on each transaction.

Financial key performance indicators

The directors have monitored the progress of the overal Company's strategy and the individual strategic element by reference to certain
perfermance indicators which are analyzed as follows:

2021 2020 Change %

$000 $000 $000
Tumover 328 15 313 2,087
Income from investments 11,942 1,678 10,264 612
Profiti{loss) for the financial year 8,092 (6,605) 1,487 23

Income from investments for the financial year is $11,941,643 [2020; $1,678,017]. The increase is due to the dividend received from subsidiary
Canadian Solar Israel.

ON BEHALF OF THE BOARD:

Cate: ... 29 June 2022
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CANADIAN SOLAR UK PROJECTS LTD

Report of the Directors
FOR THE YEAR ENDED 31 DECEMBER 2021

The directors present their report with the financial statements of the company for the year ended 31 December 2021.

DIVIDENDS
Results and dividends

The profit for the financial year amounted to $8,082,132 (2020: loss $6,604,910). No dividends were proposed, paid or approved during the year {2020:
SNil).

DIRECTORS
| Guarrero-Arias has held office during the whole of the period from 1 January 2021 to the date of this repart.
X. Zhu has field office during the whale of the period from 1 January 2021 to the date of this report.

GOING CONCERN

The directors befieve that the Company is well placed to manage its business tisks Successfully, Having reviewed the Company's current position and
given the existent financial support provided by the company's ultimate parent Canadian Solar inc., the directors have a reasonabile expectation that the
Company has adequate resources to continue in operational existence for the foreseeable future, Accardingty, they continue to adopt the going concemn
basis in preparing the Repert of the Directors and financial statements. The financial support by Canadian Solar Inc. has been confirmed for a period of
not less than 12 months from the date of signing these financial statements.

QUALIFYING THIRD-PARTY AND PENSION SCHEME INDEMNITY PROVISIONS
The company did not have any qualifying third-party indemnity provision andfor qualifying pension scheme indemnity provision for any of the directors,
during the financial year and up to date of approval of the Direclors Repari.

POST BALANCE SHEET EVENTS

In February 2022 Russia invaded Ukraine in & major escalation of the Russa-Ukrainian tensions. The war in Ukraine has led to the Jargest commodity
price shock since the 1973 oil crisis. Energy prices rose 448% in the year to March, while prices for food and fertiliser rose by 84% and 222%,
respectively. This led to an increase of inflation and interest rate globally. Management is monitoring accurately these factors to ensure profitability is en
target. No impact on going concem arose from these events.

FUTURE DEVELOPMENTS

Canadian Solar UK Projecis Lid operates as a holding company for entities which either own, or have a contralling interest In the shares of entities that
own assels in solar farms, as such the nature of Canadian Solar UK Projects Lid's business is predictable and not subject to material change. The
directors sse no reason as to why the nalure of Canadian Solar UK Projects Ltd will materially change in the foresesable future.

The ultimate parent undertaking is Canadian Salar Inc., a company incorporated in Canada. The parent undertaking of the largest and smallest group of
which the Company is & member and consolidated financial statements are prepared is Canadian Solar Ing. Copies of consolidated financial siatements
cart be abtained from 545 Speedvale Avenus West, Guelph, Ontario, Canada, NIK1EG, which is its registered address.

The Company operales as & holding company for entities which sither own or have a controfling interest in the shares of entities that own assets in solar
farmis; as such the nature of Company’s business is predictable and not subject to maleral changes. The directors see no reason as to why the nature of
the Company wili materiaily change in the foreseeable future. The Gompany do not expect to be impacied significantly bty COVID 19, or Brexit issues, ar
Ukraine-Russfa war. Management expect the resulfs on 2022 and investments to be substantiaily in iine with budget. No impact has besn defected on
Company assefs value after year end because of subsequent everits.

FINANCIAL INSTRUMENTS

Objectives and policies

Financial instruments are classified and accounted for, according to the substance of the contractual amangement, as financiat assets, financial liabilities
of equity instruments. An equity instrument is any conlract that evidences a residual interest in the assets of the Company after deducting all of its
liabilities. Where shares are issued, any component that creates a financial liability of the Company is presented as a liability in the Statement of
Financial Positicn.

-4
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CANADIAN SOLAR UK PROJECTS LTD

Report of the Directors
FOR THE YEAR ENDED 31 DECEMBER 2021

FINANCIAL INSTRUMENTS - continued

Credit risk, liquidity risk and cash flow risk
The business' principal financial instrumenls comprise bank balances, trade debtors and creditors and intercompany loans. The main purpose of these
instruments is to finance the business' operations.

In respect of bank balances, the liquidity risk is managed by maintaining a balance between the continuity of intercompany fundings to subsidiaries and
from Group and flexibility through the timing of collecting debts and payments of liabilities. All of the business' cash balances are held in such a way that
achieves a competitive rate of interest.

Trade debtors are managed in respect of cash flow risk by the regutar monitoring of amounts outstanding. Creditors liquidity 's managed by ensuring
sufficient funds are available to meet ameunts due.

STATEMENT OF DIRECTORS'S RESPONSIBILITIES
The directors are responsible for preparing the directors' report, the strategic report and the financial statements in accordance with epplicable law and
regulations and in accordance with United Kingdom Generafly Accepted Accounting Practice.

Company law requires the directors to prepare financial statements for each financial year. Under that law the directors have elected to prepare the
financial statements in accordance with United Kingdom Generally Accepted Accounting Practice {Financial Repering Standard 102). Under company
law the directors must not approve the financial statements unless they are satisfied that they give a true and fair view of the state of affairs of the
company and the profit or loss of the company for that period.

in preparing these financial statements, the directors are required to:
*  select sultable accounting policies and then apply them consistently;
»  make judgements and accounting estimates that are reasonable and prudent; and
= prepare the financial statements on the going concem basis unless it is inappropriate to presume that the company will continue in business.

The directors are responsible for keeping adequate accounting records that are sufficient {o show and explain the company's transactions and disclose
with reasonable accuracy at any time the financial position of the company and enable them lo ensure that the financial statements comply with the
Companies Act 2006, They are also responsible for safeguarding the assets of the company and hence for taking reesonable steps for the prevention
and detection of fraud and other frregularities.

The directors aré responsible for the maintenance and integrity of the corporate and financial information included on the company's website. Legislation
in the United Kingdom, gavemning the preparation and dissemination of financial statements, may differ from legislation in other jurisdictions.

STATEMENT AS TQ DISCLOSURE OF INFORMATION TO AUDITORS

Each director who held office af the date of approval of this report confirms that:

so far as the directors is aware, there is no relevant audit information needed by the company’s auditor in connection with preparing their report of which
the company's auditor is unaware: and

the directors have taken all the steps that ought to have been taken as directors in order to be aware of any relevant audit information and to establish

that the company's auditor is aware of that information.

AUDITORS
The auditors, ACT Audit Limifed, will be proposed for re-appointment at the forthcoming Annual General Meeting.

ON BEHALF CF THE BOARD:

dwad By

| Guerrero-Arias - Director

Date: .. 29 June 2022 ...



DocuSign Envelope [D: 78FC5548-6F40-44 AA-ATF8-540A5BDACFT4

Report of the Independent Auditors to the Members of
CANADIAN SOLLAR UK PROJECTS LTD

Opinion

We have audited the financial statements of CANADIAN SOLAR UK PROJECTS LTD (the ‘company’) for the year ended 31 December 2021 which
comprise the Statement of Comprehensive Income, Statement of Financlal Position, Statement of Changes in Equity and Notes fo the Financial
Statements, including a summary of significant accounting palicies. The financial reporting framework that has been applied in their preparation is
applicable law and United Kingdom Accounting Standards, including Financial Reporting Standard 102 'The Financial Reporting Standard applicable in
the UK and Republic of Ireland' {United Kingdom Generally Accepted Accounting Practice).

In our opinion the financial statements:

give a true and fair view of the state of the company's affairs as at 31 December 2021 and of its profit for the year then ended;
- have been properly prepared in accordance with United Kingdom Generally Accepted Accounting Pracice; and
- have been prepared in accordance with the requirements of the Companies Act 2006.

Basis for opinion

We conducted our audit in accordance with {nternational Standards on Auditing (UK} (iSAs (UK}) and applicabie {aw. Our respensibilities under those
standards are further described in the Auditor's responsibitities for the audit of the financial statements section of our report. We are independent of the
company in accordance with the ethical requiremenis that are relavant to our audit of the financial statements in the UK, including the FRC's Ethical
Standard, and we have fulfilled our other ethical responsibilities in accordance with these requirements. We believe that the audit evidence we have
obtained is sufficient and appropriate to provide a basis for our opinion.

Conclusions relating to going concern
In auditing the financial statements, we have concluded that the directors’ use of the going cancern biasis of accounting in the preparation of the financial
stalements is appropriate.

Based on the wark we have performed, we have not identified any material uncertainties relating to events or conditions that, individually or collectively,
may cast significant doubt on the company's ability to continue as a going concem for a period of at least twelve months from when the financial
statements are authorised for issue.

Our responsibillties and the responsibilities of the direclors with respect to going concern are described in the relevant sections of this report.

Other information

The other information comprises the information included in Strategic Report and Report of the Directors other than the financlal statements and our
auditor's report thereon. The directors are respensible for the other information contained within the Strategic Report and Report of the Directors. Qur
apinion on the financial statements does not cover the ather information and, except to the extent otherwise explicitly stated in

our repen, we do not express any form of assurance conclusion thereon,

Our responsibility is to read the other information and, in doing so, consider whether the other information is materially inconsistent with the financial
statements or our knowledge obtained in the course of the audit, or otherwise appears to be materially misstated. If we identify such matetial
inconsistencies or apparent material migstatements, we are required to determine whether this gives rise fo a material misstaiement in the financial
statements themselves. If, based on the work we have performed, we conclude that there is @ material misstatement of this other information, we are
required to report that fact. We have nothing to report in this regard.

QOpinions on other matters prescribed by the Companies Act 2006

In our opinion, based on the work undertaken in the course of the audit:
the information given in the Strategic Report and the Report of the Directors for the financial year for which ihe financial statements are prepared is
cansistent with the financial statements; and

- the Sirategic Report and the Report of the Directors have been prepared in accordance with applicable legal requirements

Matters on which we are required to report by exception
In the light of the knowledge and understanding of the company and its envirenment obtained in the course of the audit, we have not identified material
misstatements in the Strategic Report or the Report of the Directors.

We have nathing to report in respect of the following matters where the Companies Act 2006 requires us to report to you if, in our opinion:
- adeguate accounting records have not been kept, or retums adequate for our audit have not been received from branches not visited by us; or
- thefinancial statements are not in agreement with the accounting records and returns; or

certain disclosures of director's remuneraticn specified by law are not made; or

we have not received all the information and explanations we require for our audit.
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Report of the Independent Auditors to the Members of
CANADIAN SOLAR UK PROJECTS LTD

Responsibilities of directors

As explained more fully in the Statement of Directors' Responsibilities set out on page six, the directors are responsible for the preparation of the
financial statements and for being satisfied that they give a true and fair view, and for such internal control as the directors determines necessary to
enable the preparation of financial statements that are free from material misstatement, whether due to fraud or error.

In preparing the financial slatements, the directors are respansible for assessing the company's ability to continue as a going concern, disclosing, as
applicable, matters related to geing concern and using the going concern basis of accounting unless the directors either intends to liguidate the company
or to cease operations, or has no realistic alternative but to do so.

Auditors' responsibilities for the audit of the financial statements

Our objectives are to obtain reasonable assurance about whether the financial statements as a whole are free from material misstatement, whether due
to fraud or error, and to issue an auditor's report that includes our opinion. Reasonable assurance is a high level of assurance, but is not a guaranies
that an audit conducted in accordance with 1SAs {UK) will always delsul w material misstatement when it exists. Misstatements can arise from fraud or
error and are considered material if, individually or in the aggregate, they could reasonably be expected to influence the ecoriomic decisions of users
taken on the basis of these financial statements.

Iregularities, including fraud, are instances of non-compliance with laws and regulations. We design procedures in line with our respansibilities, outlined
above, to detect material misstatements in respect of irregularities, including fraud. The extent to which our procedures are capable of detecting
irregularities, including fraud is detailed below:

The extent to which the audit was considered capable of defecfing irregularities including fraud
Cur approach to identifying and assessing the risks of material misstatement in respect of irregularities, including fraud and non-compliance with laws
and regulations, was as follows:

- the senior statutory auditor ensured the engagement team collectively nad the appropriate competence, capabilities and skills to identify or recognise
non-compliance with applicable laws and regulations;

- we identified the laws and regulations applicable to the company through discussions with Members and other management, and from our commercial
knowledge and experience of the Renewables sector;

- we focused on specific laws and regulations which we considered may have a direct material effect on the financial statements or the operations of the
company, including the Companies Act 2006, laxation legislation and data protection, anti-bribery, employment, environmental (including Waste
Electrical and Electronic Equipment recycling (WEEE) Regulations 2013} and health and safety legislation;

- we assessed the extent of compliance with the laws and regulations identified above through making enguiries of management and inspecting legal
correspondence; and

- identified laws and regulations were communicated within the audit team regularly and the team remained alert to instances of non-compliance
throughout the audit.

We assessed the susceptibility of the company's financial statements to material misstatement, including obtaining an understanding of how fraud might
occur, by:

- making enquiries of management as to where they considered there was susceptibility to fraud, their knowledge of aciual, suspected and alleged fraud;
- considering the internal contrals in place to mitigate risks of fraud and non-compliance with laws and regulations;

To address the risk of fraud through management bias and override of controls, we:

- performed analytical procedures to identify any unusual cr unexpected relationships;

- tested journal entrigs to identify unusual transactions;

- assessed whether judgements and assumptions made in detemmining the accounting estimates were indicative of potential bias;
- investigated the rationale behind significant or unusual transactions; and

In response to the risk of irregularities and non-compliance with laws and regulaticns, we designed procedures which included, but were not limited to:
- agreeing financial statement disclosures to underlying supperting documentation;

- reading the minutes of meetings of those charged with govemance;

- enquiring of management as to actual and potential fitigation and claims and

- reviewing correspondence with HMRC, relevant regulators including the Health and Safety Executive, and the company’s legal advisors;

There are inherent limitations in our audit procedures described above. The more removed that laws and regulations are from financial transactions, the
less likely it is that we would become aware of non-compiiance, Auditing standards also limit the audit procedures required to identify non-compliance
with laws and regulations to enquiry of the directors and other management and the inspection of regulatory and legal correspondence, if any.

Material misstatements that arise due to fraud can be harder to detect than those that arise from error as they may involve deliberate concealment or
collusion.

A further description of our responsibilities for the audit of the financial statements is located on the Financial Reporing Counci's websfle at
www.fre.org. uk/auditorsresponsibilities. This description forms part of our auditor’s report.

-7-



DocuSign Envelope I0D: 78FC5548-6F40-44AA-ATFB-540ASBDACF74

Report of the independent Auditors to the Members of
CANADIAN SCLAR UK PROJECTS LTD

Use of our report

This repart ts made salely to the company's members, as a body, in accordance with Chapter 3 af Part 16 of the Companies Act 2008. Our audit work
has been undertaken so that we might state to the company's members thase matters we are required to state to them in an Auditor's report and for no
other purpose. To the fullest extent permitted by (aw, we do not accept or assume responsitllity to anyone other than the com pany and the company's
miembers as a body, for our audit work, for this report, or for the opinions we have farmed.

frer Awit Linerep

Francesco Leps {Senior Statutory Auditor)
for and on behalf of ACT Audit Limited

48 Dover Sireet

Maylair, Londan

WIS 4FF

Date: . 29 June 2022 ...
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CANADIAN SOLAR UK PROJECTS LTD

FOR THE YEAR ENDED 31 DECEMBER 2021

TURNOVER

Administrative expenses

Foreign exchange differences
Other gperating income

OPERATING LOSS

ncome from investments
Interest receivable and similar income

Interest payable and similar expenses
FROFIT/LOSS) BEFORE TAXATION
Tax on profit/{loss)

PROFIT{LOSS) FOR THE FINANCIAL YEAR
AND TOTAL COMPREHENSIVE INCOME

Statement of comprehensive income

Notes

3

Mz
§ $

328,278
5,030,363
{4,702,085)

(1,737.625)
1,221,383

{5,218,327)

11,941,643
8,243,851

20,185,494

14,967,167
6,875,035
8,002,132

8,002,132

—_———

The Statement of Comprehensive income has been prepared on the basis that all the

operations are continuing operations

The notes form part of these financial statements

-9-

1,678,017

11,694,184

311220
$

15,277

8,724,092

(8,708,815)

(141,459)

(8.850,274)

13,372,201

4,521,927

11,126,837

(6,604,910}

(6,504,910)
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CANADIAN SOLAR UK PROJECTS LTD (REGISTERED NUMBER: 09195335)

Statement of Financial Position
31 DECEMBER 2021

312.24 311220
Notes $ $ $ 3

FIXED ASSETS
Investments 10 51,944,360 41,869,495
CURRENT ASSETS
Oebtars 1 173,125,948 146,534,549
Cash at bank 9,586,541 9,360,592

182,712,489 155,885,141
CREDITORS
Amounts falling due within one year 12 171,584,289 142,884,208
NET CURRENT ASSETS 11,128,200 13,010,933
TOTAL ASSETS LESS CURRENT LIABILITIES 63,072,560 54,980,428
CAPITAL AND RESERVES
Called up share capital 13 18,166,015 17,375,262
Share premium 58,622,976 56,353,834
Retained eamings {14,716,431) {18,748,768)
SHAREHOLDERS' FUNDS 63,072,560 54,080,428
The notes on page 12 to 20 form part of these financial statements.

29 June 2022

The financial statements were approved by the directors and authorised for issue en <. @nd were signed by;

! Guemero-Arias - 5irector

The notes form part of these financia! statements

-10-
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CANADIAN SOLAR UK PROJECTS LTD

Statement of Changes in Equity
FOR THE YEAR ENDED 31 DECEMBER 2021

Called up
share Retained Share Total
capital earnings premium squity
$ $ $ $
Balance at 1 January 2020 3,726,062 (12,143,858) 900,790 {7,517,006)
Changes in equity
Issue of share capital 13,648,200 55,453,144 69,102,344
Total comprehensive income - (6,604,910) - (6,604,910}
Balance at 31 December 2020 17,375,262 (18,748,768) 56,353,934 54,980,428
Changes in equity
Change in functional currency 780,753 {4,069,795) 3,269.,042 -
Total comprehensive income - 8,082,132 - 8,002,132
Balance at 31 December 2021 18,166,015 (14,716,431) 59,622,976 63,072,560

The nctes form part of these financial statements

11
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements
FOR THE YEAR ENDED 31 DECEMBER 2021

1 STATUTORY INFORMATION

CANADIAN SOLAR UK PRDJEGTS LTD is a private company, limited by shares, registered in England and Wales. The company's registered
number and registered office address can be found on the Company Information page.

2. ACCOUNTING POLICIES

Basis of preparing the financial statements

These financial statements have been prepared in accordance with Financial Reporting Standard 102 "The Financial Reporting Standard
applicable in the UK and Republic of Ireland" and the Companies Act 2006. The financiai statements have been prepared under the historical
cost convention.

The Company has changed its functional and presentational currency in the year from GBP to USD as this is considered to be more accurate
of the currency in which the majerity of the undedying transactions are carried out. The change occurred on the 1% January 2021. The
comparafive has been presented in USD accordingly. The movement refated to the change of functionaf currency are included in a specific row
of the Statement of changes in equity.

The following principal accounting policies have been applied consistently throughout the year.

Finarcial Reporting Standard 102 - reduced disclosure exemptions

The Company has taken advantage of the following disclosure exemptions in preparing these financial statements, as permitted by the FRS
102 "The Finangcial Reporting Standard applicable in the UK and Republic of Irefand”

o the requirements of Section 4 Statement of Financial Position paragraph 4.12{a){iv);

o the requirements of Section 7 Statement of Cash Fiows;

o the requirements of Section 3 Financial Statement Presentation paragraph 3.17(d),

o the requirements of Section 11 Financial Instruments paragraphs 11.41(b), 1141(c}, 11.41{g), 11.41(f), 11.42, 11.44 10 11.45, 11.47,
11.48(a)iii), 11.48(a)(iv), 11.48(b) and 11.48(c);

o the requirements of Section 12 Other Financial Instruments paragraphs 12.26 to 12.27, 12.29(a}, 12.29(b) and 12.29A;

o the requirements of Section 33 Related Paity Disclosures paragraph 33.7.

This information is included in the consclidated financial statements of Canadian Solar Ing, as at 31 December 2021 and these financial
statements may be obtained from 545 Speedvale Avenue West, Guelph, Ontario, Canada, N1K 1E6, which is its registered office

Exemption from preparing consolidated financial statements
The Company is a wholly owned subsidiary of Canadian Solar Inc. The Company and its subsidiaries are consolidated into the financial
statements of Canadian Sclar Inc. (being the smailest and largest consolidated Group), the ultimate parent undertaking, as of 31 December

2021 which are publicly available, Therefore the Company is exempt by virtue of section 401 of the Companies Act 2006 from the requirement
to prepare consolidated financial statements.

-12- continued. ..
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CANADIAN SOLAR UK PROJECTS LTD

Notes fo the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

2 ACCOUNTING POLICIES - continued

Judgements applying in accounting policies and key sources of estimation
Estimates and judgements are continually evaluated and are based on historical experience and other factors, including expectations of future
events that are believed fo be reasonable under the circumstances.

Critical accounting estimates and assumptions

The Company makes estimates and assumptions conceming the future. The resulting accounting estimates will, by definition, seldomn equal the
related actual results. The estimates and assumptions that have a significant risk of causing a material adjustment to the carrying amount of
assets and liabilties within the next financial year are addressed below.

Ciilival estimates
In preparing these financial statements, the following significant judgements have been made:

(i} Impaimment of investments

Determine whether there are indicators of impairment of the Company's investments in subsidiary underiakings and associates. Factors taken
inlo consideration include the stage of the subsidiary undertaking or associate's operating life cycle, current period operating profits or losses,
the net asse liability position at the year end and future expected performance of the undertaking. Not materal impairment cccurred during the
year.

(i} Deferred tax assets

Management judgement is required to determine the amount of deferred tax assets that can be recognised, based on the likely timing and level
of future taxahle profit. The Company did not recognise deferred tax on tax losses carried forward based on uncerfainty around amount, timing
and computability against future profits.

Turnover
Tumover is measured at the fair value of the consideration received or receivable, excluding discounts, rebales, value added tax and other
sales taxes.

Investments in subsidiaries and associates
Investments in subsidiary and associate undertakings are recognised at cost tess impaimment.

Impairment

Assefs are assessed at each reporting date 1o determine whether there is any indication that the assets are impaired. Where there is any
indication that an asset may be impaired, the carrying value of the asset is tested for impaimmenl. An impairment loss is recognised for the
amount by which the assef's carrying exceeds its recoverable amount. The recoverable amount is higher of an asset's (or CGU's} fair value
less costs to sell and value in use. For the purposes of assessing impainment, assets are grouped at the lowest levels for which there are
separately identifiable cash flows (CGUs). Non-financial assets that been previously impaired are reviswed at each reporting date to assesses
whether there is any indication that the impaiment losses recognised in prior periods may no longer exists or may have decreased.

Taxation

Tax is recognised in the Stalement of Comprehensive Income, except that a charge attributable to an item of income and expense recognised
as other comprehensive incame or to an item recognised directly in equity is also recognised in other comprehensive income or directly in
equity respectively.

The current income tax charge is calculated on the basis of tax rate and laws that been enacted or subsequently enacted by the statement of
Financial Position date in the countries whers the company operates and generales income.

Deferred tax

Deferred tax halances are recognised in respect of ali tming differences that have originated but not reversed by the statement of Financial
Position date except that:

(1} The recognition of deferred tax assets is limited to the extent that it is probable that they will be recovered against the reversal of deferred
tax liabilities or the other future taxable profit; and

(2} Any deferred tax balances are reversed if and when all conditions for retaining associated tax allowances have been sent.

Deferred tax balances are recognised in respect of permanent differences.

Deferred tax is determined using tax rates and laws that have been enacted or subsequently enacled by the Statement of Financial Position
date. Deferred tax asset has not been calculated during the year.

-13- continued...
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

2. ACCQUNTING POLICIES - confinued

Hire purchase and leasing commitments
Rentals paid under operating leases are charged lo profit or loss on a straight-ling basis over the pericd of the lease.

Going concern

The directors belleve that the Company is well placed to manage its business nisks successfully, Having reviewed the Company's current
position and given the existent financial support provided by the Company's ultimate parent Canadian Solar Inc., the divectors have a
reasonable expectation that the Company has adequate resources to continue in gperational existence for the foreseeable future, Accordingly,
they continue fo adopt the going concern basis in preparing the Report of the Directors and financial statements. The financial support by
Canadian Solar Inc. has been confirmed for a period of not less than 12 months from the date of signing these financial statements.

Employee benefits
Short term benefits, inctuding holiday pay and other similar non-manetary benefits, are recognised as an expense in the period in which the
service is received,

Finance costs

Finance costs are charged to the Statement of Comprehensive Income over the term of the debt using the effective interest method so that the
amount charged is at a constant rate cn the carrying amount. Issue costs are inilially recognised as a reduction in the proceeds of the
associated capital instrument.

Debtors
Short term debtors are measured at transaction price, less any impairment. Loans receivables are measured initially at fair value, net of
transaction costs, and are measured subsequently at amortised cost using the effective interest mathod, fess any impaiment.

Cash and cash equivalents
Cash and cash equivalents includes cash in hand, deposits held at call with hanks, other short-term highly liquid investments with original
maturitias of three months or less and bank overdrafts. Bank overdrafts are shown within borrowings in current liabilities.

Financial instruments

The Company only enters into basic financial instrument transactions that result i the recagnition of financial assets and tiatilities fike trade
and other debtors and creditors, loans from banks and Group companies, lcans to related parties and investments in non-puttable ordinary
shares.

Debt instruments (other than those wholly repayable or receivable within one year), including Joans and other accounts receivable and payable,
are initially measured at present value of the future cash flows and subsequently at amortised cost using the effective interest method. Debt
instruments that are payablg or receivable within one year, typically trade debtors and creditors, are measured, initially and subsequently, at
the undiscounted amount of the cash or other consideration expected to be paid or received. However, if the arrangement of a short-termt
instrument constitutes a financing transaction, like the payment of a trade debt deferred beyond narmal business terms or in case of an
out-right short-term [pan that is not at market rate, the financial asset or liability is measured, initiaily at the present value of future cash fiows
discounted at a market rate of interest for a simifar debf instrument and sut:sequently at amortised cost.

Financial assets that are measured at cost and amortised cost are assessed at the end of each reporting period for objective evidence of
impairment. !f objective evidence of impaiment is found, an impairment loss is recognised in the Statement of Comprehensive Income.

For financial assets measured at amortised cost, the impairment ioss is measured as the difference between an assel's camying amount and
the present value of estimated cash flows discounted at the asset's original effective interest rate. I a financial asset has a variable interest
rate, the discount rate for measuring any impairment loss is the current effective interest rate determined under the contract.

Financial assets and liabilities are offset, and the net amount reported in the Statement of Financial Position, when there is an enforceable right
to set off the recognised amounts and thare is an intentian to settle on a net basis or to realise the asset and settle the liabllity simultanecusly,

Creditors

Short term creditors are measured at the transaction price. Other financial liabilities, including bank loans, are measured initially at fair value,
net of transaction costs, and are measured subsequently at amortised cost using the effective interest method.

-14- continued...
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

2. ACCOUNTING POLICIES - continued

Foreign currency translation functional and presentation currency
The Company's functional and presentational currency is USD.

Transactions and balances

Foreign currency fransacticns are transfated into the functional currancy using the spot exchange rates at the dates of the transactions.

At each period end, foreign currency monetary items are translated using the closing rate. Non- monetary items measured at historical cost are
translated using the exchange rate at the date of the transaction and non-monetary items measured at fair value are measured using the

exchange rate when fair value was determined.

Foreign exchange gains and losses resuling from the setilement of transactions and from the translation at period-end exchange rates of
monetary assets and liabilities denominated in foreign currencies are recognised in the Statement of Comprehensive Income.

Foreign exchange gains and losses that relate to borrowings and cash and cash equivalents are presented in the Statement of Comprehensive
Income within "foreign exchange differences'.

QOperating leases
Rentals paid under operating leases are charged to the Statement of Comprehensive Income on a straight-line basis over the lease term.

Interest expense
Interest expense is recognised in the Statement of Comprehensive lncome using the effective interest method.

Interest income
Interest income is recognised in the Statement of Comprehensive Income using the effective interest method.

3 TURNOVER
The turnover and profit (2020 - loss) before taxation are attributable te the one principal activity of the company.

An analysis of tumover by class of business is given below:

2.4 311220
$ $
Revenue from projects 328,218 -
Other sales - 15,277
328,278 15,277

An analysis of turmover by geographical market is given below:
Ha2.21 31.12.20
$ $
United Kingdom 328,278 15,277
328,278 16,277

4. EMPLOYEES

The Company, as in 2020, has no employees other than the directors, who did not receive any remuneration (2020: nit).

-15- continued...
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

5 OPERATING LOSS

The oparating loss is stated after charging:

Other operating leases
Auditors’ remuneration

Other audit fees

Fareign exchange differences

6. INCOME FROM INVESTMENTS

Income from investments

31.12.21 31.92.20

$ §

71,167 50,619
46,780 43,652
18,577 14,457
1,737 625 276,811
A2 311220
$ $
11,941,643 1,878,017

Income from investment pertain to interim dividend réceived from a wholly-owned subsidiary Canadian Solar Israel Limited.

7. INTEREST RECEIVABLE AND SIMILAR INCOME

Interest income from group undertakings

8 INTEREST PAYABLE AND SIMILAR EXPENSES

Interest expenses to group undertakings

9 TAXATION

Analysis of the tax charge

KINY#3] 3220
$ $
8,243,851 11,694,184
a2 31.42.20
$ $
6,875,035 11,126,837

No liability te UK cerporation tax arose for the year ended 31 December 2021 nor for the year snded 31 December 2020,

The custent Corporalion tax rate of 19% generally applies to all companies whatever their size, From 1 April 2023, this rate will cease to apply

and will be replaced by variable rates ranging from 19% to 25%.

Reconciliation of total tax charge included in profit and loss

The tax assessed for the year is lower than the standard rate of corporation tax in the UK. The difference is explained below:

Profit/{loss) before tax

Profit/{loss) multiplied by the standard rate of corporation tax in the UK of 19% (2020 - 19%)
Effects of:

Income not taxable for tax purpose

Unrelieved tax losses carried forward

Total tax charge

-16-

311221 31.12.20

$ $
8,092,132 (6,504,910)
1,537,505 {1.254,933)
(1,537,508) -
. 1,254,833

continued...
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

FIXED ASSET INVESTMENTS

Shargs in
group Interestin
undertakings associate Totals
$ $ $
COST
At 1 January 2021 36,789,233 5,180,262 41,969,495
Additions 5,568,098 4,406,767 9,974,865
At 31 December 2021 42,357,331 9,587,029 51,944,360
NET BOOK VALUE
At 31 December 2021 42,357,332 9,587,029 51,944,360
AL31 December 2020 36,789,233 5,180,262 41,969,495
Major additions pertain to loans converted to equity during the year.
-17- continued. ..
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

10. FIXED ASSET (NVESTMENTS - continued

Direct subsidiary underiakings

The following were subsidiary undertakings of the Cormpany:

Name

Canadian Solar Israel Limited
Canadian Sclar Construction Limited
Canadian Solar Construction
SRL
Nomanton Solar Farm Pty
Recurrent Energy Group Inc.
CSUK Energy Systems Construction
Turkey
Canadian Solar Argentina Investment
Holding Lid
Anemone Sol S.r.i*

Peonia Sol 8.r.1.”
Orchidea Blu 5ol 5.r.1*
Ipomea Sl Sl

Edera S0l S

Canadian Solar Spain SL

Alfa Libra S.rd
Beta Libra S.rl.

Epsilon Tora Srl.*

Canadian Solar Construction
Namibia (Ply) Lt

Delta Solar Powsr Plant

Sonneblom Solar Power Plant Pty)
Lid

Serurubele Solar Fower Plant

Registered office
1 Lumley Street,
Mayfair,London, WK 67T,
UK
1 Lumley Street, Mayfair,
London, WIK 6TT, UK

Via Mercato, 3 Milano,
Milano 20123, italy

251 Little Falls Drive,
Wilmington, DE, 19808
251 Little Falls Drive,
Wilmington, DE, 19808
CB8UK Energy Systems
Construction Turkey
Canadian Solar Argentina
Investment Holding Ltd
Giovanni Battista Tuver 18,
09129, Cagliad, taly
Milan, Via Mercato 3, 20122,
lialy
Mian, Via Mercato 3, 20122,
ltaly
Milan, Via Mercato 3, 20122,
laly
Milan, Via Mercato 3, 20122,
Italy
Paseo de la Castellana,
numero 93, 12 Pianta, C.P
28048, Spain
Milan, Via Mercato 3,
20122, haly

Milan, Via Mercato 3,
20122, Waly

Mitan, Via Mercato 3,
20122, ltaly

344 indepandence
Avenus, PQ Box 1571,
Windhoek, Namibia

2nd Floor, West Tower,
Nelson Mandela Sauare,
Maude Street, Sandown,
2196

2nd Floor, West Tower,
Nelson Mandela Square,
Maude Street, Sandown,
2196

-18-

Principal activity

Holding company

Production of electricity
Service and Business
Development company  in
the renewables sector

Generation and provision of
solar energy
Generation and provision of
solar energy
Generation and provision of
solar energy

Holding company
Generation and provision of
solar energy
Generation and  provision of
solar energy
Generation and provision of
solar energy++
Generation and provision of
solar energy
Generation and provision of
solar snergy

Holding company
Generation and provision
of solar energy

Generation and provision
of solar energy

Generation and provision
of solar energy

Principal O&M cuontracier
for the sofar power plarnts
in Africa

South African SPV for the

development of a solar

photovoltaic power plant
project

South African SPV for the

development of a solar

photovoltaic power plant
project

Class of shares

Ordinary

Ordinary

Ordinary

Ordinary
Ordinary
Ordinar
Ordinary
Ordinary
Ordinary
Ordinary
Ordinary

Ordinary

Ordinary

Ordinary

Ordinary

Ordinary

Ordinary

Ordinary

Ordinary

Holding

100%

100%

100%

51.23%
100%
100%
100%
15%
15%
15%
100%

15%

100%

100%

100%

15%

100%

100%

100%

continued...
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{Pty} Lid Ordinary 100%

THIS LABEL HAS BEEN ADDED TO
ENABLE THE PAGE TO BE SCANNED

THIS LABEL HAS BEEN ADDED TO
ENABLE THE PAGE TO BE SCANNED
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11.

CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

Azucena Mew Energy SL

Robie New Energy 5L
FV Casa Colorada Lorca S.L.U. *

FV Las Yeseras Las Torres S.L.LL
FieldFare Argentina S.R.L

GCanadian Sofar Rolding LATAM
MAGNOLIA SOL SRL

FV Cueva Def Dugue  Lorca, S.LU

Canadian Solar Poland Holding
POPH)

* indirectly heid subsidiaries
Associates and equity investments

EIXED ASSET INVESTMENTS - continued

Paseo del Club Departive 11,
Edificio 6A, Parque
Empresarial La finca, Pozueio
de Afarcon, Madrid, Spain
Paseo def Club Deportivo 11,
Edificio A, Parque
Empresarial La finca, Pozuelo
de Alarcon, Madrid, Spain
Rio Guadalentin No 1, 30562
Ceuti, Murcia, - Spain
Avenida Las Farolas No 7,
30562 Cauti, Murcia. - Spain
Tucuman 1 Piso 4 CABA
Avenida General Peron, 27 -
6, Madrid, 28020, Madrid
MAGNOLIA SOL SRL
FV Cueva Del Dugque  Lorea,
SLU

111 Park Street, Mayfair,
London, WIK 7JF, United
Kingdom

The following were asscociates and equity investments of the Company:

Name
Francisco Solar Holding SA
Jaiba Solar Holding preject SA

Lavras Solar Holdings §.A
Salgueiro Solar Rolding SA
C.S Services Amgenting S.R.L

Recurrent Energy Mexico
Deveiopment

DEBTORS

Amounts falling due within one year:
Trade debtors

Amounts owed by group undertakings
Other debtors

VAT

Prepayments and accrued income

Registered office
Avenida Rogue Petroni
Junior, 999, 5 andar morumbi
Avenida Rogue Petroni
Junios, 998, 4 andar morumbi
Avenida Rogue Petront
Jurior, 999, 4 andar morumbt
Salgueiro Solar Holding SA
Tucuman { Pisa4 CABA

Torre Carso I1, Col,
Ampliacitn Granada,
Miguel Hidalge, Mexico
City, 11528

Trade of electricity Ordinary 80%
Trade of electricity Ordinary 80%
Energy Production (Fre RTB) Ordinary 100%
Energy Producticn {Pre RTB) Ordinary 100%
SPY Ordinary 2%
Holding Companies Ordinary 100%
Elactricity Production Ordinary 15%
FV Cueva Oel Duque  Lorca,
S.LU Ordinary 100%
Hoiding company for the
Pelish subsidiaries Ordinary 100%
Principal activity Class of shares Holding
Solar power project
development Ordinary 6.66%
Salar power development Ordinary 6.66%
Solar power project
development Crdinary 6.66%
Project hotding Crdinary 6.66%
Services Ordinary 6.66%
Solar power project Qrdinary 6.65%
development
34221 311220
$ $
{23,555) 1,099.976
172,763,812 142,517,373
ngee 2,914,227
23,370 -
(9,396) 2973
173,125,948 146,534,549

Amounts owed by group undertakings relate mainly to unsecured loans to Recurent Energy Group Inc., Recurrent Energy LLC and CS UK
Heldings W Limited. Loans are repayable on demarnd and the interest rate is between 6% and 6 5% {2020. 6% and 6.5%).
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CANADIAN SOLAR UK PROJECTS LTD

Notes to the Financial Statements - continued
FOR THE YEAR ENDED 31 DECEMBER 2021

12, CREDITORS: AMOUNTS FALLING DUE WITHIN ONE YEAR

3.12.21 311220

$ $

Trade creditors 763,529 84,527
Amounts owed to group undertakings 165,427,642 139,732,520
VAT - 46,091
Other creditors - 37,540
Accruals and deferred income 5,393,118 2,983,530
171,584,289 142,884,208

Amounts owed to group undertakings are unsecured, the interest rate is between 5% and 5.5% (2020: 5% and 5.5%) and the loan is repayable
on demand.

13, CALLED UP SHARE CAFPITAL

Allotted, issued and fully paid:

Number: Class: Nominal
value:
18,166,015 Qrdinary Share 18,166,015
Balance at 31 December 2020 17,375,262
Change in functional currency 790,753
Balance at 31 December 2021 18,166,015

14. RELATED PARTY TRANSACTIONS

The company has taken advantage of exemption, under the terms of Financial Reporting Standard 102 The Financial Reporting Standard
applicable in the UK and Republic of Ireland', not to disclose related party transactions with wholly owned subsidiaries within the group.

14. ULTIMATE PARENT UNDERTAKING AND CONTROLLING PARTY

At the year end, the immediate parent undertaking is Canadian Solar Energy Holding Company Limited, 2 company incorporated in Hong
Kong.

At the year end, the ultimate parent undertaking is Canadian Solar Inc., a company Incorperated in Canada. The parent undertaking of the
largest and smallest group of which the Company is a member and consofidated financial statements are prepared is Canadian Sofar Inc.
Copies of consolidated financial statements can be obtained from 545 Speedvale Avenue West, Guelph, Ontario, Canada, N1K 1E6, which is
its registered address.
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INTRODUCTION

Unless otherwise indicated, references in this annual report on Form 20-F to;

“AC” and “DC” refer to alternating current and direct current, respectively;
“AUD” and “Australian dollars” refer to the legal currency of Australia;
“BRL” and “Brazilian reals” refer to the legal currency of Brazil;

“China” and the “PRC” refer to the People’s Republic of China, excluding, for the purposes of this annual report on Farm 20-F,
Taiwan and the special administrative regions of Hong Keng and Macau;

“COD” refers to commercial operation date;

“CSI7, “we”, “us”, “our company” and “our” refer to Canadian Solar Inc., a British Columbia, Canada corporation, its
predecessor entities and its consolidated subsidiaries;

“CSI Solar” refers to CSI Solar Co., Ltd.;

“G$” and “Canadian dollars” refer to the legal currency of Canada;

“EPC” refers to engineering, procurement and censtruction;

“EU” refers to the European Union;

“FIT” refers to feed-in tariff;

“GAAP” refers to generally accepted accounting principles;

“Korea” refer to the Republic of Korea, also commonly known as “South Korea™;

“O&M services” refers to operation and maintenance services;

“PPA” refers to power purchase agreement;

“PV” refers to photovoltaic. The photovoltaic effect is a process by which sunlight is converted into electricity;
“RMB” and “Renminbi” refer to the legal currency of China;

“U.S.” refers to the United States of America;

“SEC” refers ta the U.S. Securities and Exchange Commission;

“shares” and “common shares” refer to common shares, with no par value, of Canadian Solar Inc.;
“THB” and “Thai baht” refer to the legal currency of Thailand;

“U.K." refers to the United Kingdom;

WP CkW, MW and “GW™ refer to watts, kilowatts, megawatts and gigawatts, respectively;
“ZAR” and “South African rand” refer to the legal currency of South Africa.

“$”, “US$” and “U.S. dollars” refer to the legal currency of U.5.;

“€” and “Euros” refer to the legal currency of the Economic and Monetary Union of the European Union;
“£”, “GBP” and “British pounds” refer to the legal currency of the United Kingdom;

“¥” “JPY"™ and “Japanese yen” refer to the legal carrency of Japan; and

This annual report on Form 20-F includes our audited consolidated financial statemments for the years ended December 31, 2015,
2020 and 2021 and as of December 31, 2020 and 2021.
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We use the noon buying rate in The City of New York for cable transfers in Renminbi, Euros, British pounds, Japanese yen,
Canadian dollars, Australian dollars, Thai baht, Brazilian reals and South African rand per U.S. dallars as certified for customs purpases
by the Federal Reserve Bank of New York to translate Renminbi, Euros, British pounds, Japanese yen, Canadian doilars, Australian
dollars, Thai baht, Brazilian reals and South African rand to U.S. doflars not otherwise recorded in our consolidated financial statements
and included elsewhere in this annual report on Form 20-F. Unjess otherwise stated, the translation of Renminbi, Euros, British pounds,
Japanese yen, Canadian dollars, Australian dollars, Thai baht, Brazilian reals and South African rand into U.S. dollars was made by the
noon buying rate in effect on December 30, 2021, which was RMB6.3726 to $1.00, €0.8835 to $1.00, £0.7407 to $1.00, ¥115.1700 to
$1.00, C$1.2777 to $1.00, AUD1.3774 10 $1.00, THB33.3300 to $1.00, BRL5.5749 to $1.00 and ZAR15.9300 to $1.00. We make no
representation that the Renminbi, Euros, British pounds, Japanese yen, Canadian dollars, Australian dollars, Thai baht, Brazilian reals,
South African rand or U.S. dollars amounts referred to in this annual report on Form 20-F could have been or could be converted into
U.5. dollars, Euros, British pounds, Japanese yen, Canadian dollars, Ausiralian dollars, Thai baht, Brazilian reals South African rand or
Renminbi, as the case may be, at any particular rate or at all. See “Itemn 3. Key Information—D. Risk Factors—Risks Related to Our
Company and Our Industry—Fluctuations in exchange rates could adversely affect cur business, including our financial condition and
results of operations.”
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FORWARD-LOOKING INFORMATION

This annual report on Form 20-F contains forward-looking statements that relate to future events, including our future operating
results, our praspects and cur future financial performance and condition, results of operations, business strategy and financial needs, all
of which are largely based on our current expectations and projections. These forward-looking statements are made under the “safe
harbor” provisions of the U.S. Private Securities Litigation Reform Act of 1995. You can identify these statements by terminolegy such
as “may,” “will,” “expect,” “anticipate,” “future,” “intend,” “plan,” “believe,” “estimate,” “is/are likely to” or similar expressions.
Forward-looking statements involve inherent risks and uncertainties. These forward-looking statements include, among other things,

statements relating to:

» s

& our expectations regarding the worldwide demand for electricity and the market for solar power;

& our beliefs regarding the importance of environmentally friendly power generation;

® our beliefs regarding the value of and ability to monetize our portfolio of solar and battery storage projects;
» our expectations regarding governmental support for selar power;

& our beliels tepading the 1ate al which solar power technologies will be adopted and the continued growth of the solar
power industry;

e our beliefs regarding the competitiveness of our solar power and battery storage products and services;
® our expectations with respect to increased revenue growth and improved profitability;

® pur expectations regarding the benefits to be derived from our supply chain management and vertical integration manufacturing
strategy;

& our ability to continue developing our in-house solar component production capability and our expectations regarding the timing
of the expansion of our internal production capacity;

e our ability to secure adequate volumes of silicon, solar wafers and cells at competitive cost to support our solar module
production;

e our beliefs regarding the effects of environmentat regulation;

# our future business development, results of operations and financial condition;

& competition from other manufacturers of solar or battery storage products and conventional energy suppliers;

& our ability to successfully expand our range of products and services and to successfully execute plans for our energy business;

& our ability to develop, build and sell solar and battery storage projects in Canada, the U.S., Japan, China, the EU, U.K.,, Brazil,
Mexico, Chile, Colombia, Australia, Korea and elsewhere; and

# our beliefs with respect to the outcome of the investigations and litigation to which we are a party.

Known and unknown risks, uncertainties and other factors may cause our actual results, performance or achievements to be
materially different from any fature results, performance or achievemenis expressed or implied by forward-looking statements. See
“Item 3. Key Information—D. Risk Factors” for a discussion of some of the risk factors that may affect our business and results of
operations. These risks are not exhaustive. Other sections of this annual report may include additional factors that could adversely
influence our business and financial performance. Moreover, because we operate in an emerging and evolving industry, new risk factors
may emerge from time to time. We cannot predict all risk factors, nor can we assess the impact of all or any of these factors on our
business or the extent to which any factor, or combination of factors, may cause actual results ta differ materially from those expressed or
implied in any forward-looking statement. We do not undertake any obligation to update or revise the forward-locking statements except
as required under applicable law.
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PART 1
ITEM 1 IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS
Not applicable.

ITEM 2 OFFER STATISTICS AND EXPECTED TIMETABLE
Not applicable.

ITEM 3 KEY INFORMATION
A [Reserved]
B Capitalization and Indebtedness

Not applicable,

C Reasons for the Offer and Use of Proceeds

Not applicable.

D Risk Factors
Risks Related to Our Company and Our Industry

We may be adversely affected by volatile solar power market and indusiry conditions; in particular, the demand for our selar power
and battery storage products and services may decline, which may reduce our revenues and earnings.

Our business is affected by conditions in the selar power market and industry, We believe that the solar power market and industry
may from time to time experience oversupply. When this occurs, many solar power project developers, solar system installers and solar
power product distributors that purchase solar power products, including solar modules from manufacturers like us, may be adversely
affected. Our shipments of solar medules increased in 2020 compared to 2019, and further increased in 2021. The average selling prices
for our solar modules declined from the previous year in each of 2019 and 2020 but increased in 2021. If the supply of solar modules
grows faster than demand and if governments continue to reduce financial support for the solar industry and impose trade barriers for
solar power products, demand and the average selling price for our products could be materially and adversely affected.

The solar power market is still at a relatively early stage of development, and future demand for solar power products and services is
uncertain. Market data for the solar power industry is not as readily available as for mare established industries, where trends are more
reliably assessed from data gathered over a longer period of time. In addition, demand for solar power products and services in our
largest end markets, including the U.S., Europe, Japan, China and Brazil, may not develop or may develop to a lesser extent than we
anticipate. Many factors may affect the viability of solar power technology and the demand for solar power products, including:

s the cost-effectiveness, performance and reliability of solar power products and services, including our solar and battery storage
projects, compared to conventional and other renewable energy sources and products and services;

the availability of government incentives to suppaort the development of the solar power industry;

the availability and cost of capital, including long-term debt and tax equity, for solar and battery storage projects;

» the success of other alternative energy technologies, such as wind power, hydroelectric power, clean hydrogen, geothermal power
and biomass fuel:

+ fluctuations in economic and market canditions that affect the viability of conventional and other renewable energy sources, such
as increases or decreases in the prices of oil, gas and other fossil fuels;

* capital expenditures by end users of solar power and battery storage products and services, which tend te decrease when the
economy slows; and

# the availability of favorable regulation for sglar power within the electric power industry and the broader energy industry.

If solar power and battery storage technaology is not suitable for widespread adaption or if sufficient demand for solar power and
battery storage products and services does not develop or takes longer to develop than we anticipate, our revenues may suffer and we
may be unable to sustain our profitability.
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The operating results of our project development business within Global Energy segment and the mix of revenues from our CSI Solar
and Glebal Energy segments may be subject to sigmijrcant fuctuation due to a number of factors, including the unpredictability of
the timing of the development and sale of our solar and battery storage projects and our inability to find third party buyers for our
projects in a timely manner, on favorable terms and conditions, or at all.

Our Global Energy segment develops, sells and/or operates and maintains solar and battery storage projects primarily in the U.5.,
Brazil, Chile, the U.K., the EU, Japan, China, and Australia. Qur project development activities have grown over the past several years
through a combination of organic growth and acquisitions. After completing their develapment, we either sell our solar or battery storage
projects to third party buyers, or operate them under PPAs or other contractual arrangements with utility companies or grid operators.
Revenues from our Global Energy segment increased by $7.5 million, or 1%, to $726.2 million for the year ended December 31, 2020,
and then further increased by $397.9 million, or 55%, to $1,124.1 million for the year ended December 31, 2021. We intend to monetize
the majority of our current portfolio of solar and battery storage projects in operation with an estimated resale value of approximately
$260.0 million as of January 31, 2022, We also intend to monetize certain of our projects before they reach COD. However, there is no
assurance whether or when we will be able to realize their estimated resale value,

The operating results of our energy business may be subject to significant peried-over-period fluctaations for a variety of reasons,
including but not limited to the unpredictability of the timing of the development and sale of our solar and battery storage projects,
changes in market conditions after we have committed to projects, availability of financing for our projects and changes in government
regulations and policies, all of which may result in the cancellation of or delays in the development of projects, inability to monetize or
delays in monetizing projects or changes in amounts realized on monetization of projects. If a project is canceled, abandoned or deemed
unlikely to occur, we will charge all prior capital costs as an operating expense in the quarter in which such determination is made, which
could materially adversely affect operating results.

Further, the mix of revenues from our CSI Solar and Global Energy segments can fluctuate dramatically from quarter to quarter,
which may adversely affect our margins and financial results in any given period.

Any of the foregoing may cause us to miss our financial guidance for a given period, which could adversely impact the market price for
our common stock and our liquidity.

The execution of our growth strategy depends upon the continued availability of third-party financing arrangements for our
customers, which is affected by general economic conditions. Tight credit markets could depress demand or prices for solar power
and battery storage products and services, hamper our expansion and materially affect our results of operations.

Most solar and battery storage projects, including our own, require financing for development and constraction with a mixture of
equity and third-party funding. The cost of capital affects both the demand and price of solar power and battery storage systems. A high
rost of capital may materially reduce the internal rate of return for solar and battery storage projects and therefore put downward pressure
on the prices of solar systems, solar modules and battery storage systems, which typically comprise a major part of the cost of solar and
battery storage projects.

Furthermore, solar and battery storage projects compete for capital with other forms of fixed income investments such as
government and carporate bonds. Some classes of investors compare the returns of solar and battery storage prejects with bond yields
and expect a similar or higher internal rate of return, adjusted for risk and liquidity. Higher interest rates could increase the cost of
existing funding and present an obstacle for future funding that would otherwise spur the growth of the solar power and battery storage
industry, In addition, higher bond yields could result in increased yield expectations for solar and battery sterage projects, which would
result in lower systern prices. In the event that suitable funding is unavailable, our customers may be unable to pay for products they have
agreed to purchase. It may also be difficult to collect payments from customers facing liquidity challenges due to either customer defaults
or financial institution defaults on project loans. Constricted credit markets may impede our expansion plans and materially and
adversely affect our results of operations. The cash flow of a solar power/battery storage project may be derived from government-
funded or government-backed FITs. Consequently, the availability and cost of funding solar and battery storage projects is determined in
part based on the perceived sovereign credit risk of the country where a particular project is located.

In light of the uncertainty in the global credit and lending envirenment, we cannot make assurances that financial institutions will
continue to offer funding to solar and battery storage project developers at reasonable costs. An increase in interest rates or a decrease in
funding of capital projects within the global financial market could make it difficult to fund solar power and battery storage systems and
potentially reduce the demand for solar modules and battery storage systems and/or reduce the average selling prices for sclar modules
and battery storage systems, which may materially and adversely affect our business, results of operations, financial condition and
prospects,
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Our future success depends parily on our ability to expand the pipeline of our energy business in several key markets, which exposes
us to a number of risks and uncertainties.

Historically, our sales of modules, solar system kits, and other services have accounted for the majority of our net revenues. We
have, in recent years, increased our investment in our energy business, which primarily consists of solar and battery storage project
development and sale, operating solar and battery storage projects and sale of eleciricity.

‘While we plan to continue to monetize our current portfolio of solar and battery storage projects in operation, we also intend to grow
our energy business by developing and selling or operating more solar and battery storage projects, including those that we develop and
those that we acquire from third parties. As we do, we will be increasingly exposed to the risks associated with these activities. Further,
our future success largely depends on our ability to expand our solar and battery storage project pipeline. The risks and uncertainties
associated with our energy business, and our ability to expand our solar and battery storage project pipeline, include:

e the uncertainty of being able to sell the projects, receive full payment for them upon completion, or receive payment in a
timely manner;

the need to raise significant additional funds to develep greenfield or purchase Jate stage solar and battery storage projects, which
we may be unable to obtain on commercially reasonable terms or at all;

delays and cost overruns as a result of a number of factors, many of which are beyond our control, including censtruction and
procurement price inflation, delays in regulatory approvals, grid connection, supply chain of our suppliers or availability of
components, construction and installation, and customer acceptance testing;

e delays or denial of required regulatory approvals by relevant government authorities, as a result of, among others, poar
management of permitting process, including lack or resources and opaqueness of administrative measures;

» diversion of significant management attention and other resources; and
» failure to execute our project pipeline expansion plan effectively.

If we are unable to successfully expand our energy business, and, in particular, our solar and battery storage project pipeline, we may
be unable to expand our business, maintain our competitive position, improve our profitability and generate cash flows.

Governments nay revise, reduce or eliminate incentives and policy support schemes for solar and battery storage power, which could
cause demand for our products to decline.

Historically, the market for on-grid applications, where solar pawer supplements the electricity a customer purchases from the utility
network or sells to a utility under a FIT, depends largely on the availability and size of government subsidy programs and economic
incentives. Until recently, the cost of solar power exceeded retail electricity rates in many locations. Government incentives vary by
geographic market. Governments in many couniries provided incentives in the form of FITs, rebates, tax credits, renewable portfolio
standards, auctions for Contracts for Difference (“CfDs™), Feed-in Premium (“FIP”} and other incentives. These governments
implemented mandates to end-users, distributors, system integrators and manufacturers of solar pawer products to promote the use of
solar energy in on-grid applications and to reduce dependency on other forms of energy. However, these government mandates and
economic incentives in many markets either have been or are scheduled to be reduced or eliminated altogether, and it is likely that
eventually incentives for solar and alternative energy technologies will be phased out completely. Over the past few years, the cost of
solar energy has declined, and the industry has become less dependent on government incentives. However, governments in some of our
largest markets have expressed their intention to continue supperting various forms of “green™ energies, including solar power, as part of
broader policies towards the reduction of carbon emissions. The governments in many of our largest markets, including the United States
and a number of the states of the European Union {(including without limitation, Italy, France, Germany, Spain and Poland) continue to
provide incentives and palicy support schemes for investments in solar power that will directly benefit the solar industry. As to the
United States, federal legislation is being discussed that may provide additional support for solar and energy storage development
(including the potential introduction of production tax credits for solar projects, investment tax credit for energy storage projects, and
direct pay provisions), though the final outcome of these discussions is uncertain. As to Japan, new FIP scheme has been effectively
implemented in April 2022. This new scheme ensures investment incentives for power producers by allowing them to receive premium
based on the unit price in addition to the sales revenue from the transactions at the power exchange or through the power purchase
agreements, and such premivm is calcvlated by deducting reference price based on the market price from the base price. As to Europe, a
number of European countries {notably, Germany, France, Italy, Spain and Poland) continue to support realization of solar projects
through incentive schemes and auctions, with additional limitations and regulations on agricultural land as compared to industrial and
commercial zones, and the enactment of new laws in order to simplify the permitting process and enhance administrative resources to
promate renewable energy sources. We believe that the near-term growth of the market partially depends on the availability and size of
such government incentives.
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While solar and battery storage projects may centinue to offer attractive internal rates of return, it is unlikely that these rates will be
as high as they were in the past. If internal rates of return fall below an acceptable rate for project investors, and governments continue to
reduce or eliminate incentives for solar and battery storage power, this may cause a decrease in demand and considerable downward
pressure on solar systems and therefore negatively impact both solar module prices and the value of our solar and battery storage
prajects. The reduction, maodification or elimination of government incentives in one or more of our markets could therefore materially
and adversely affect the growth of such markets or result in increased price competition, either of which could canse our revenues to
decline and harm our financial results.

Imposition of antidumping and countervailing duty orders or safeguard measures in one or more markets may result in additional
costs to our customers, which could materially or adversely affect our business, results of operations, financial conditions and future
prospects,

We have been, and may be in the future, subject to the impositon of antidumping and countervailing duty orders or safeguard
measures in one or more of the markets in which we sell our products. In the past, we were subject to the imposition of antidumping and
countervailing duty orders and safeguard measures in the U.S., the EU, and Canada and have, as a result, been party to lengthy
proceedings related thereto. See “Item 8. Financial Information A. Consolidated Statements and Other Financial Information—Legal
and Administrative Proceedings.” The U.S., the EU, the U.K. and Canada are important markets for us. Ongoing proceedings relating to
past, and the imposition of any new, antidumping and countervailing duty orders or safeguard measures in these markets may result in
additional costs to us and/or our customers, which may materially and adversely affect our business, results of operations, financial
conditions and future prospects.

General global economic conditions may have an adverse impact on our operating performance and results of operations.

The demand for solar and battery storage products and services is influenced by macroeconomic factors, such as global economic
conditions {e.g. interest rates, foreign exchange rates and inflation), demand for electricity, supply and prices of other energy products,
such as oil, coal and natural gas, as well as government regulations and policies concerning the electric utility industry, clean and other
alternative energy industries and the environment. As a result of global economic conditions, some governments may implement
measures that reduce the FITs and other incentives designed to benefit the solar industry. A decrease in solar power tariffs or wholesale
electricity in many markets placed dawnward pressure on the price of solar and battery storage systems in those and other markets. In
addition, reductions in oil and coal prices may reduce the demand for and the prices of solar power and battery storage products and
services. Our growth and profitability depend on the demand for and the prices of solar power products and services. If we experience
negative market and industry conditiens and demand for solar and battery storage projects and solar power and battery storage products
and services weakens as a result, our business and results of operations may be adversely affected.

Our project development and construction activities may not be successful, projects under development may not receive required
permits, property rights, EPC agreements, interconnection and transmission arrangements, and financing or construction of projecis
may not commience or continue as scheduled, all of which could increase our costs, delay or cancel a project, and have a material
adverse effect on our revenue and profitability.

The development and construction of solar and battery storage projects involve known and unknown risks, many of which are not
under our sole control. For example, we may be required to invest significant amounts of money for Jand and interconnection rights,
preliminary engineering and permitting and may incur legal and other expenses befare we can determine whether a project is feasible; we
may also need to engage and rely on third parties including, but not limited to, contractors and consultants. Success in developing a
particular project is contingent upon, among other things:

e securing land rights and related permits, including satisfactory environmental assessments;

» receipt of required land use and construction permits and approvals;

® receipt of rights to interconnect to the eleciric grid;

# availability of transmission capacity, potential upgrade costs to the transmission grid and other system constraints;
# payment of interconnection and other deposits (some of which are non-refundable);

+ negotiation of satisfactory EPC agreements;

& obtaining construction financing, including debt, equity and tax credits; and

o rimely and satisfactory execution and performance by the third parties that we engage.
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In addition, successful completion of a particular project may be adversely affected by numeraous factors, including:

® changes in Jaws, regulations and policies and shifts in trade barriers and remedies, especially tariffs;

# delays in obtaining and maintaining required govertunental permits and approvals;

s potential chaltenges from local residents, environmental organizations, and others who may not support the project;

» unforeseen engineering problems; subsurface land conditions; construction delays; cost over-runs; Jabor, equipment and materials
supply shortages or disruptions (including labor strikes});

» failure to enter into PPAs on terms favarable to us, or at all;

e additional complexities when conducting project development or construction activities in foreign jurisdictions, including
compliance with applicable U.S. or lacal laws and customs; and

& force majeure events, including adverse weather conditions, pandemics, supply chain disruptions, hostilities and other evernts
beyond our control.

If we are unable to complete the development of a selar and battery storage project or we fail to meet any agreed upon system level
capacity or energy output guarantees or warranties {including our 25 or 30 year module power output performance guarantees) or other
contract terms, or our projects cause grid interference or other damage, the EPC, the PPA or other agreeinents related to the project may,
depending an the specific terms of the agreements, be terminated and/or we may be subject to significant damages, penalties and other
obligations relating to the project, including obligations to repair, replace or supplement materials for the project.

We may enter inte fixed - price EPC agreements in which we act as the general contractar for our customers in connection with the
installation of their solar power and battery sterage systems. All essential costs are estimated at the time of entering into the EPC
agreement for a particular project, and these costs are reflected in the overall fixed price that we charge our custamers for the project.
These cost estimates are preliminary and may or may not be covered by contracts between us and the subcontractors, suppliers and other
parties involved in the project. In addition, we require qualified, licensed subcontractors tg install most of our solar power and battery
storage systems. Shortages of components {which may be atuibutable to the shortage of raw materials or components) or skilled labor
could significantly delay a project or otherwise increase our costs. Should miscalculations in planning a project occur, including those
due to unexpected increases in commaodity prices or labor costs, or delays in execution occur and we are unable to increase the EPC sales
price commensurately, we may not achieve our expected margins or our results of operations may be adversely affected.

Developing and operating solar and battery storage projects exposes us to risks different from those related to producing solar
modules.

The development of solar and battery starage projects can take many months or years to complete and may be delayed for reasons
beyond our contrel. It often requires us to make significant up-front payments for, among other things, land rights, interconnection work
and permitting in advance of commencing construction, and revenue from these projects may not be recognized for several additional
months following contract signing. Any inability or significant delays in entering into sales contracts with customers after making such
up-front payments coutd adversely affect our business and results of operations. Furthermore, we may become constrained in our ability
to simultanecusiy fund our other business operations and invest in other projects.

In contrast to producing solar modules, developing solar and battery storage projects requires miore management attention to
negotiate the terms of our engagement and monjtor the progress of the projects which may divert management’s atention from other
matters. Our revenue and liquidity may be adversely affected ta the extent the market for solar and battery storage projects weakens or
we are not able to successfully complete the custorner acceptance testing due to technical difficuliies, equipment failure, or adverse
weather, and we are unable to sell our sofar and battery storage projects at prices and on terms and timing that are acceptable to us.

Our energy business also includes operating solar and battery storage projects and selling electricity to the local or national grid or
other power purchasers. As a result, we are subject to a variety of risks associated with intense market competition, changing regulations
and potlicies, insufficient demand fer solar or battery siorage, technological advancements and the failure of our power generation
facilities.
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In order to facilitate greater opportunities in solar projects, we have established Japan Green Infrastructure Fund (“JGIF”} in 2020 by
partnering with a business unit of Macquarie Gronp, who holds & winurity interest in JGIF. JGIF has secured JPY?22 billion ($213.2
million) of committed capital that will be used to develop, build and accumulate new solar projects in Japan, We have further established
CSFS Fund 1, a new closed-ended alternative investment fund of a similar nature to Canadian Solar Infrastructure Fund, Inc. (“CSIF”),
in laly and we intend to contribute new prejects in 2022 and market to third party investers. By creating these and similar funds, we are
subject to a variety of risks and regulations that substantially differ from the risks the rest of our businesses are subject to, such as the risk
that the funds may not be deployed successfully, may experience investor withdrawal or liguidation with limited notice or penalty, or
may not generate a sufficient rate of return to satisfy fund investors. If we are unable to consistently deliver guality returns, it may impact
our ability to attract capital and continue holding the assets acquired by the funds. We may also suffer reputational damage if our funds
do not perform in-line with investor expectations.

We face a number of risks involving PPAs and project-level financing arrangements, including failure or delay in entering into PPAs,
defaults by counterparties and contingertt contractual terms such as price adjustment, termination, buy-out, acceleration and other
clauses, all of which could materially and adversely affect our energy business, financial condition, results of operations and
cash flows.

We may not be able to enter into PPAs for ow sular and battery storage projects due to intense competition, increased supply of
electricity from other spurces, reduction in wholesale electricity prices, changes in government policies or other factors. There is a
limited pool of potential buyers for electricity generated by our solar power plants since the transmission and distribution of electricity is
either monopolized or highly concentrated in most jurisdictions. The willingness of buyers to purchase electricity from an independent
power producer may be based on a number of factors and net solely on pricing and surety of supply. Failure to enter into PPAs on terms
favorable to us, or at all, would negatively impact our revenue and our decisions regarding the development of additional power plants.
We may experience delays in entering into PPAs for some of our solar and battery storage projects or may not be able to replace an
expiring PPA with a contract on equivalent terms and conditions, or otherwise at prices that permit operation of the related facility on a
profitable basis. Any delay in entering into PPAs may adversely affect our ability to finance project construction and to enjoy the cash
flows generated by such projects. If we are unable to replace an expiring PPA with an acceptable new PPA, the affected site may
temporarily or permanently cease operations, or could be exposed to more uncertain merchant or wholesale electricity pricing, which
coutd materially and adversely affect our financial condition, results of operations and cash flows.

Substantially all of the electric power generated by our solar and battery storage projects will be sald under long-term PPAs with
public utilities, licensed suppliers, corporate offtakers, and commercial, industrial or government end users. Despite possible future
alternatives, we expect a substantial number of our future projects to also have long-term PPAs or similar offtake arrangements such as
FIT programs. If, for any reason, any of the purchasers of power under these contracts are unable or unwilling to fulfill their related
contractual obligations, they refuse to accept delivery of the power delivered thereunder or they etherwise terminate them prior to their
expiration, our assets, liabilities, business, financial condition, results of operations and cash flows could be materially and adversely
affected. Further, to the extent any of our power purchasers are, or are controlled by, governmental entities, our facilities may be subject
10 legislative or other political action that may impair their contractual performance or contain contractual remedies that do not provide
adequate compensation in the event of a counterparty default.

Some of cur PPAs are subject to price adjustments over time. If the price under any of our PPAs is reduced below a level that makes
a project economically viable, our financial conditions, cash flow and results of operations could be materially and adversely affected.
Some inflation-based price adjustment is onty done yearly and consequently may not allow us to pass on the additional costs in a timely
manner, if at all. Further, some of our long-term PPAs do not include inflation-based price increases. Certain of the PPAs for our own
projects and those for projects that we have acquired and may acquire in the futare contain or may contain provisions that allow the
offtake purchaser to terminate or buy out the project or reguire us to pay liguidated damages upon the occurrence of certain events. If
these provisions are exercised, our financial condition, results of operations and cash flows could be materially and adversely affected.
Additionally, certain of the project-level financing arrangements for projects allow, and certain of the projects that we may acquire in the
future may allow, the lenders or investors to accelerate the repayment of the financing arrangement in the event that the related PPA is
terminated or if certain operating thresholds or performance measures are not achieved within specified time perieds. Certain of our
PPAs and project-level financing arrangements include, and in the future may include, provisions that would permit the counterparty to
terminate the contract or accelerate maturity in the event we own, directly or indirectly, less than 50% of the combined voting power or,
in some cases, if we cease to be the majority owner, directly or indirectly, of the applicable project subsidiary. The termination of any of
our PPAs or the acceleration of the maturity of any of our financing arrangements as a result of a change-in-control event could have a
material adverse effect on our financial condition, results of operations and cash flows.
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If the supply of solar wafers and celis increases in line with increases in the supply of polysilicon, then the corresponding oversupply
of solar wafers, cells and modules may cause substantial downward pressure on the prices of our products and reduce our revenues
and earrings.

Silicon production capacity has expanded rapidly in recent years. As a result of this expansian, coupled with the global economic
downturn, the solar industry has experienced an oversupply of high-purity silicon since the beginning of 2009, This has contributed to an
oversupply of solar wafers, cells and modules and resulted in substantial downward pressure on prices throughont the valne chain. The
average selling price of our solar modules decreased from $0.40 per watt in 2017 to $0.34 per watt in 2018, $0.29 per watt in 2013, $0.25
per wait in 2020, and increased to $0.28 per watt in 2021. Although we believe that there is a relative balance between capacity and
demand at low prices due to industry consolidation, increases in solar module prodvction in excess of marker demand may result in
further downward pressure on the price of solar wafers, cells and modules, including our products. Increasing competition could also
result in us losing sales or market share,

COn the other hand, demand for solar products remains strong and may continue to increase, driven by various factors such as the
efforts being made by major economies toward clean, renewable energy sources and decarbonization, which could result in increase in
the costs of and difficulties in sourcing raw materials to support the increased production levels due to capacity addition limitations. For
example, the market prices of silicon materials, silicon wafers, and battery cells substantially rose by 150%, 60% and 10%, respectively,
from January to September 2021, primarily due to supply tightness. Although our mannfacturing eperation in the third quarter of 2021
improved due to the stabilization of raw material prices, the market price of silicon-based materials rose sharply again in October 2021.
As a result, we may not be able to keep up with fast growth in the demand for our solar products, Accordingly, due to fluctuations in the
supply and price of solar power products throughout the value chain, we may not be able to, on an ongoing basis, procare silicon, wafers
and cells at reasonable costs if any of the above risks materiatizes. [f, on an ongoing hasis, we are unable to procure silicen, solar wafers
and solar cells at reasonable prices or mark up the price of our solar modules to cover our manufacturing and operating casts, our
revenues and margins will be adversely impacted, either due to higher costs compared te our competitors or due to further wiite-downus
of inventory, or both. In addition, our market share could decline if our competitors are able to price their products more competitively.

We are subject to numeraus laws, requlations and policies at the national, regional and lacal levels of government inn the markets
where we do business. Any changes to these laws, regulations and poficies may present technical, regulatory and economic barriers to
the purchase and use of solar power and battery storage products, solar and bawery storage projects and solar elecwicity, which may
sigrificantly reduce demand for our products and services or otherwise adversely affect aur financial perfermance.

We are subject to a variety of laws and regulations in the markets where we do business, some of wiich may canflict with each other
and all of which are subject to change. These laws and regulations include enecgy regulations, export and import restrictions, tax laws
and regulations, environmental regulations, labor laws, supply chain laws and regulations and other government requirements, approvals,
permits and licenses, We also face trade barriers and trade remedies such as export requirements, tariffs, taxes and other restrictions and
expenses, including antidumping and countervailing duty orders, which could increase the prices of our products and make us less
competitive in some countries. See “—Imposition of antidumping and countervailing duty orders or safegnard measures in one or more
markets may resualt in additional costs to our customers, which could matecially ot adversely affect our business, results of operations,
financial conditions and future prospects.”

In the countries where we do business, the market for solar pawer and battery storage products, solar and battery storage projecis
and solar electricity is heavily influenced by national, state and local government regnlations and policies concerning the electric wility
industry, as well as policies disseminated by electric utilities, These regulations and policies often relate to electricity pricing and
technical interconnection of custemer-owned electricity generation, and could deter further investment in the research and development
of alternative energy sources as well as customer purchases of solar pawer and battery storage technology, which could result in a
significant reduction in the potential demand for our solar power and battery storage products, solar and battery sterage projects ang solar
electricity.

In our module and beyond-pure-module business {which includes sales of solar system kit, battery storage solutions, and other EPC,
materials, camponents and services), we expect that our solar power and battery storage products and their installation will continue to be
subject to national, state and local regulations and policies relating to safety, utility interconnection and metering, construction,
environmental protection, and other related matters. Any new regulations or policies pertaining to owr solar power and battery storage
products may result in significant additional expenses to us, our resellers and custorers, which could cause a significant reduction in
demand for our solar power and battery storage products.
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In our energy business, we are subject to numerous national, regional and local laws and regunlations. Changes in applicable energy
laws or regulations, or in the interpretations ol (hese laws and regulations, could result in increased compliance costs or the need for
additional capital expenditures. If we fail to comply with these requirements, we could also be subject to civil or criminal liability and the
imposition of fines. Further, national, regional or local regulations and policies could be changed to pravide for new rate programs that
undermine the ecanomic returns for both new and existing projects by charging additional, non-negotiable fixed or demand charges or
other fees or reduciions in the number of projects allowed under net metering policies. National, regional or local government energy
policies, law and regulation supporting the creation of organized merchant or wholesale electricity markets are currently, and may
continue to be, subject to challenges, modifications and restructuring proposals, which may result in [imitations on the commercial
strategies available to us for the sale of our power. For example, reforms to the energy regulatory regime (primarily regarding the power
industry law), which are proposed by the Mexican government, consider restrictions to private firm participation in the energy sector and
seek to give Mexico’s national power company, the Federal Flectricity Commission (“CFE”), preferential status in energy dispatch over
private firms. Clean energy proponents argue that such reforms would hinder free competition and unduly benefit the CFE, and they
continue to file constitutional challenges, called amparos, against such reforms. The constitutional reform to the energy sector proposed
by the ruling political party in Mexico continues to face significant opposition and it is expected that the administrative paralysis in the
energy sector will continue te delay the granting of federal permits, licenses and approvals for on private power generators.

Regulatory changes in a jurisdiction where we are developing a solar and battery storage project may make the continued
development of the project infeasible or economically disadvantageous and any expenditure that we have previously made on the project
may be whally or partially written off. Any of these changes could significantly increase the regulatory related compliance and other
expenses incurred by the projects and could significantly reduce or entirely eliminate any potential revenues that can be generated by one
or more of the projects or result in significant additional expenses to us, our offtakers and customers, which could materially and
adversely affect our business, financial cenditien, results of operations and cash flows.

We also face regultatory risks imposed by various transmission providers and operators, including regional transmission operators
and independent system operators, and their corresponding market rules. These regulations may contain provisions that limit access to
the transmission grid or allocate scarce transmission capacity in a particular manner, which could materially and adversely affect our
business, financial condition, results of operations and cash flows.

We are also subject to the Foreign Corrupt Practices Act of 1977, or the FCPA, the U.S. domestic bribery statute contained in 18
U.5.C. § 201, the U.S. Travel Act, the USA PATRIOT Act and other anti-corruption laws that prehibit companies and their employees
and third-party intermediaries from authorizing, offering or providing, directly or indirectly, improper payments or benefits to foreign
government officials, political parties and private-sector recipients for the purpose of obtaining or retaining business in countries in
which we conduct activities. We may have direct or indirect interactions with officials and empleyees of government agencies or state-
owned or affiliated entities in the course of ocur business {for example, to obtain approvals, permits and licenses from applicable
government authorities and to sell power to government-owned entities). We would face significant liabilities if we failed to comply with
these laws and we could be held liable for the illegal activities of our employees, representatives, contractors, partners, and agents, even
if we did not autharize such activities. Any violation of the FCPA or other applicable andcormuption laws could also result in
whistleblower complaints, adverse media coverage, investigations, loss of export privileges, severe criminal or civil sanctions, which
could have a material adverse effect on our business, financial condition, results of operation, cash flows and reputation. In addition,
responding to any enforcement action may result in the diversion of management’s attention and resources, significant defense costs and
other professional fees.
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Because the markets in which we compete are highly competitive and evolving quickly, because many of our competitors have greater
resources than we do or are more adaptive, and because we have a limited track record in our energy business, we may not be able to
compete successfully and we may not be able to mairnttgin or increase our market share.

In our module and beyond-pure-module business, we face intense competition from a large number of competitors, including non-
China-based companies such as First Solar, Inc., or First Salar, and China-based companies such as LONGI Green Energy ‘Technology
Co. Ltd., or Longi, Trina Solar Limited, or Trina, JinkoSolar Holding Co., Limited, or Jinko, JA Solar Co., Limited, or JA Solar, and
Hanwha Q Cells Co., Ltd., or Hanwha Q Cells. Some of our cornpetitors are developing or are currendy producing products based on
new solar power and battery storage technologies that may ultimately have costs similar to or lower than our projected costs. These
include products based on thin film PV technglogy, which requires either no silicon or significanily less silicon to preduce than
crystalline silicon solar modules, such as the ones that we produce, and is less sasceptible to increases in silicon costs. To effectively
compete, gur products and production capacity are undergoing continuous transformation, which may risk missing monocrystalline
module market opportunities and losing market share and in turn negatively affect our performance. For example, while crystalline
silicon cell modules have become the market mainstream, cur ongoing upgrade to N-type technology, which is focused on further
improving the photoelectric conversion efficiency and reducing the manufacturing cost, is susceptible to various related risks. Our
judgment of the development trend of technology and products may prove inaccurate, and we may fail to invest sufficiently in research
and development in the technology with the most market potential. Consequently, we may be exposed to the risk of technological
backwardness.

Furthermore, some of our competitars have longer operating histories, greater name and brand recognition, access to larger customer
bases, greater resources and significantly greater economies of scale thap we do. In addition, some of our competitors may have stronger
relationships or may enter into exclusive relationships with some of the key distributors or system integrators to whom we sell our
products. As a result, they may be able to respond more quickly to changing customer demands or devote greater resources to the
development, promotion and sales of their products. Some of our competitors have more diversified product offerings, which may better
position them to withstand a decline in demand for solar power and battery storage products. Some of our competitors are more vertically
integrated than we are, from upstream silicon wafer manufacturing to solar power system integration. This may allow them to capture
higher margins or have lower costs. In addition, new competitors er alliances among existing competitors could emerge and rapidly
acquire significant market share. If we fail to compete successfully, our business will suffer and we may not be able to maintain or
increase our market share.

In our energy business, we compete in a more diversified and complicated landscape since the commercial and regulatory
environments for solar and battery storage project development and operation vary significantly from region 1o region and country to
country. Qur primary competitors are local and international developers and operators of solar and battery storage projects. Some of our
competitors may have advantages over us in terms of greater experience or resources in the operation, capital, financing, technical
snpport and management of solar and battery siorage projects, in any particulas markets or in general.

We have a global footprint and develop solar and battery storage projects primarily in Canada, the 15.5., Japan, China, the EU, the
U.K., Brazil, Mexico, Chile, Colombia, Australia and Korea. There is no guarantee that we can compete successfully in the markets in
which we currently operate or the ones we plan to enter in the future. For example, in certain of our target markets, such as China, state-
owned and private companies have emerged to take advantage of the significant market apportunity created by attractive financial
incentives and favorable regulatory environment provided by the governments. State-owned companies may have stronger relationships
with local governments in certain vegions and private companies may be more focused and experienced in developing solar and battery
storage projects in the markets where we compete. Accordingly, we need to continue to be able to compete against both state-owned and
private companies in these markets.

We also provide battery storage and system solutions, EPC, O&M and asset management services, and face intense competition
from other service providers in those markets.

Our business also includes electricity generation and sale, we Dbelieve that our primary competitors in the electricity generation
markets in which we operate are the incumbent utilities that supply energy to our potential customers under highly regulated rate and
tariff structures, We compete with these conventonal utilities primarily based on price, predictability of price, reliability of delivery and
the ease with which customers can switch to electricity generated by or discharged from our solar and battery storage power projects.

As the solar power and renewable energy industry grows and evolves, we will also face new competitors who are not currently in the
market, Our failure to adapt to changing market conditions and to compete successfully with existing or new competitors will limit our
growth and will have a material adverse effect on our business and prospects.
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We face risks associated with the marketing, distribution and sale of our solar power and battery storage products and services
internationally.

The international marketing, sale, distribution and delivery of our products and services expose us to @ number of risks, including:

fluctuating sources of revenunes;

difficulties in staffing and managing overseas operations;
fluctuations in foreign currency exchange rates;

differing regulatory and tax regimes across different markets;

the increased cost of understanding local markets and trends and developing and maintaining an effective marketing and
distribution presence in various countries;

the difficulty of providing customer service and support in various countries;

the difficulty of managing our sales channels effectively as we expand beyond distributors to include direct sales to systems
integrators, end users and installers;

the difficulty of managing the development, construction and sale of our solar and battery storage projects on a timely and
profitable basis as a result of technical difficulties, commercial disputes with our customers and changes in regulations, among
other factors;

the difficulties and costs of complying with the different commercial, legal and regulatory requirements in the overseas markets
in which we operate;

any failure to develop appropriate risk management and internal control structures tailered to overseas operations;
any inability to obtain, maintain or enferce intellectual property rights;
any unanticipated changes in prevailing economic conditions and regulatory requirernents; and

any trade barriers such as export requirements, tariffs, taxes and other restrictions and expenses, which could increase the prices
of our products and make us less competitive in some countries.

If we are unable to effectively manage these risks, our ability to expand our business abroad could suffer.

Qur reventue sgurces have fluctuated significantly over recent years. For example, in 2008, 89.5% of our revenues were attributable
to Europe, while only 4.6% and 5.9% were attributable to the Americas and to Asia and other regions, respectively. However, in 2019,
Europe and other regions contributed 24.4% while the Americas contributed 43.8% and Asia contributed 31.8% of our revenues; in 2020,
Europe and other regions contributed 18.3% while the Americas contributed 35.1% and Asia contributed 46.6% of our revenues; in 2021,
Europe and other regions contributed 16.3% while the Americas contributed 43.2% and Asia contributed 40.5% of our revenues. As we
shift the focus of our operations between different regions of the world, we have limited time to prepare for and address the risks
identified above. Furthermore, some of these risks, such as currency fluctuations, will increase as our revenue contribution from certain
global regions becomes more prominent. This may adversely influence our financial performance.
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Our fiture business depends in part on our ability to make strategic acquisitions, investments and divestitures and to establish and
maintain strategic relationships, and our failure to do so could have a material and adverse effect on our market penetration and
revente growth.

We frequently look for and evaluate opportunities to acquire other businesses, make strategic investments or establish strategic
relationships with third parties to improve our market position or expand our prodncts and services. When market conditions permit and
opportunities arise, we may also consider divesting part of our current business to focus management attention and improve our
operating efficiency. Investments, strategic acquisitions and relationships with third parties could subject us to a number of risks,
including risks associated with integrating their personnel, operations, services, internal contrels and financial reporting into our
operations as well as the loss of control of operations that are material to our business. If we divest any material part of our business,
particularly our upstream manufacturing business or downstream energy business through e.g. STAR Listing, we may not be able 1o
benefit from our investment and experience associated with that part of the business and may be subject to intensified concentration risks
with less flexibility to respond to market fluctuations. Moregver, it could be expensive to make strategic acquisitions, investments,
divestitures and establish and maintain relationships, and we may be subject to the risk of non-performance by a counterparty, which may
in turn lead to monetary losses that materially and adversely affect our business. Uncertainties with respect to the relatively new PRC
regulations, including the Foreign Investment Law and the Implementation Rules of Foreign Investment Law, may also make it more
difficult for us to pursue growth through acquisitions. See “-Uncertainties with respect to the Chinese legal system, as well as changes in
any govemnment policies, laws and regulations, could adversely affect the overall economy in China or our industry, which could harm
our business.” We cannot assure you that we will be able to successfully make strategic acquisitions and investments and successfully
integrate them into our operations, or make strategic divestitures or establish strategic relationships with third parties that will prove to be
effective for our business. Qur inability to do sc could materially and adversely affect our market penetration, our revenue growth and
our profitability.

Our significant international operations expose us to a number of risks, including unfavorable political, regulatory, labor and tax
canditions in the countries where we operate,

We intend to continue to extend our global reach and capture market share in various global markets. In doing so, we will be
exposed to various risks, including political, regulatory, laber and tax risks. Any government policies that are unfavorable tcwards
international trade, such as capital controls or tariffs, may affect the demand for our products and services, impact our competitive
position, or prevent us from expanding globally. If any new tariffs, legislation, or regulations are implemented, or if existing trade
agreements are renegotiated, such changes could adversely affect our business, financial condition, and resuits of operations. Many
perceive globalization to be in retreat and protectionism on the rise, as evidenced by the United Kingdom’s departure from the EU and
the decisions of the U.S. Government to, among other actions, impose Section 301 and other tariffs on goods imported from China and
renegotiate certain trade arrangements. Tensions have continued to escalate in 2021, in areas ranging from trade, national security and
national and regional politics and have resulted in contentious punitive or retaliatory measures being imposed on businesses and
individuals. The tensions surrounding international trade and potential government sanctions could negatively affect the overall
economic, palitical and social conditions in the cauntries where we operate, which could adversely affect our business.

In addition, despite our zero tolerance of forced labor, whether in our ewn manufacturing facilities and throughout aur suppty chain,
we may be subject to risks related to forced labor allegations. We monitor our manufacturing facilities, maintain an equal opportunity
policy, prohibit discrimination of any kind, and follow the employment laws and regulations of the jurisdictions in which we operate. A
set of challenges were impased by the U.S. Customs and Barder Protection (“CBP”) in June 2021 through a Withhald Release Order
(“WRO") pursuant to Section 307 of the Tariff Act of 1930 on products whose upstream silica-based products (such as polystlicon) are
sgurced, or are suspected of being sourced, from Hoshine Silicon Industry Co, Ltd. and its subsidiaries (*Hoshine”). On December 23,
2021, President Biden signed into law the Uyghur Forced Labor Prevention Act (the “UFLPA”), which creates forced labor-related
import restrictions that, as of now, take effect on June 21, 2022 and apply more broadly than the WRG. Our solar modules imported into
the U.S. contain polysilicon sourced from the Inner Mongolia and Henan provinces. Notwithstanding, there can be no assurance that we
will not experience adverse consequences arising from the impact of these restrictions on our preducts and supply chain. If our products
are seized, excluded or detained by the CBP due to the WRQ or the UFL A, we will use onr best effort to provide the reguisite evidence
to rebut the presumption of use of forced labor.

‘We cannot predict what additional actions the U.S. may adopt or what actions may be taken by other countries with regard to similar
concerns. Qur direct solar module sales to the U.S. market accounted for 14.8% and 15.5% of our total revenues in 2020 and 2021,
respectively. If additional measures are imposed or other negotiated outcomes eccur, our business, financial condition and results of
operations could be adversely affected.
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Sustained tensions between the United States and China, the recent Russia-Ukraine crisis and related sanctions, and other conflicts
between Russia and Western countries could significanfly undermine the stability of the global economy. These recent events have also
caused significant volatility in global equity and debt capital markets, which could trigger a severe conwaction of liquidity in the global
credit markets. If tensions increase among cousntries, there may be a material adverse effect on our international operations. Furthermore,
we may need to make substantial investments in our overseas operations in order 1o attain longer-term sustainable retumns, These
investments could negatively impact our financial performance before sustainable returns are achieved.

An anti-circumvention investigation and the extended safequard measures in the United States could adversely affect us.

Our exports to the United States could be adversely impacted by (i) the possibility that the U.S. Department of Commerce
(“USDOC™) could reach an affirmative determination in an anti-circumvention investigation of crystalline silicon phatovoltaic (“CSPV”)
cells and modules preducts from Thailand and/or Vietnam; and/or (ii) further changes to the U.5. Government’s extended safeguard
measures currently in place against imports of CSPV cells and modules.

On August 16, 2021, a group of anonymous entities calling itself the American Solar Manufacturers Against Chinese Circumvention
(“A-SMACC*) requested that the USDOC initiate an anti-circumventien inquiry regarding CSPV products from Malaysia, Thailand, and
Vietnam. A-SMACC alleged that certain CSPV products [ Malaysia, T'hailand, and Vietnam containing Chinese-origin components
were circomventing the Solar 1 antidumping (“AD™) and countervailing duty (“CVD”) orders (i.e., CSPV solar cells manufactured in
China), Canadian Solar entered an appearance in the Thailand and Vietnam segments of this proceeding and requested that the USDOC
reject A-SMACC’s petition as deficient. On Navember 10, 2021, the USDOC rejected A-SMACC’s request and declined to initiate an
anti-circumvention inquiry.

On February 8, 2022, U.S. module preducer Auxin Solar Inc. (“Auxin®) filed with the USDOC separate circumvention petitions on
CSPV products from Cambodia, Malaysia, Thailand, and Vietnam. Canadian Solar entered these proceedings with respect to Thailand
and Vietnam and requested that the USDOC reject Auxin's petition. On April 1, 2022, the USDOC initiated anti-circumvention inquiries
on a country-wide basis with respect te all four countries, We are defending our interests in these proceedings.

U.S. law provides that the USDOC may find that circumvention exists when (among other things) merchandise subject to an
AD/CVD order is completed or assembled in third countries with the end result of AD/CVD duty avoidance. Specifically, with respect to
the existing Solar 1 China AD/CVD orders, the USDOC may find that (i) certain CSPV cells and/or modules produced in Thailand and
Vietnam fall within the scope of the AD/CVD orders; and (ii) the collection of AD and/or CVD deposits is appropriate to prevent evasion
of AD/CVD duties. The USDOC’s investigation will examine, inter alia, whether (i} the production process in Thailand and Vietnam is
“minor or insignificant™; and (ii) the value of the merchandise produced in China is a significant pertion of the value of the product
exported to the United States.

In light of the USDOC’s determination to initiate Auxin’s requested anti-circumvention investigations, AD/CVD deposits could be
collected on U.S, imports entering the United States as of April 1, 2022 the publication of the USDOC’s initiation notice in the Federal
Register, and potentially even earlier going back to November 4, 2021. Furthermore, with an affirmative finding by the USDOC, our
imports from Thailand and Vietnam would essentially be treated as if they were of Chinese origin and subject to potentially very high
AD/CVD deposit rates. We produce a significant portion of our products from faciliies in Thailand and Vietmam. As such, the
application of AD/CVD duties to our products produced in Thailand and Vietnam would adversely impact our ability to remain
competitive in the U,5, market—one of our main markets-—and risk significant harm to our financial condition and operations.

In addition, the U.§. Government extended the solar safeguard measure for four years until February 6, 2026. The extended solar
safegnard measure applies to nearly all U1,S. imports of CSPV cells and modules, including imports from Thailand and Vietnam. The
extended safeguard measure doubles the volume of the TRQ on imported CSPV cells to 5.0 gigawatts and maintains a tariff on impaorts
of CSPV modules and above-quota CSPV cells, beginning at a rate of 14.75% ad valorem and declining annually by 0.25 percentage
points to 14.50% in the sixth year, 14.25% in the seventh year, and 14% in the eighth year. The extended safeguard measure could be
subject to further revision and risk significant harm to our financial condition and operations.
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We face risks related to private securities litigation.

Our company and certain of our directors and executive officers were named as defendants in class action Jawsuits in the U.S. and
Canada alleging that our financial disclosures during 2009 and early 2010 were false or misleading and in viclation of U.S. federal
securities laws and Ontario securities laws, respectively, The lawsuits in the U.S. were consolidated into one class action, which was
dismissed with prejudice by the distict court in March 2013. The dismissal was subsequently affirmed by the circuit court in Jecember
2013. A setdement of the lawsuit in Canada was achieved and approved by the Outario Superior Court of Justice on October 30, 2020.
The settlement is not an admission of lability or wrongdoing by our company or any of the other defendants.

There is no guaraniee that we will not become party to additional lawsuits. If we were involved in a class actien suit, it could divert a
significant amount of our management’s attenton and other resources from our business and operations and require us tg incur
significant expenses to defend the svit. In addition, we are generally cbligated, to the extent permitted by law, to indemnify our directors
and officers who are named defendants in these lawsnits. If we were to lose a lawsuit, we may be reguired to pay judgments or
settlements and incur expenses in aggregate amounts that could have a material and adverse effect on our financial condition or results of
operations.

Our quarterly operating results may fluctuate from period to period.

Qur quarterly operating results may fluctuate from period to period based on a number of factors, including:

® the average selling prices of our solar pawer and battery storage products and services;

« the timing of completion of construction of our selar and battery storage projects;

o the timing and pricing of project sales;

changes in payments from power purchasers of solar power plants already in operation;

# the rate and cost at which we are able to expand ovr internal production capacity;

the availability and cost of solar cells and wafers from our suppliess and toll manufacturers;

the availability and cost of raw matetials, particularly high-purity silicon;

*

changes in government incentive programs and regulations, particalarly in our key and target markets;

L 2

the unpredictable volume and tisming of customer orders;

» the loss of one or more key customers or the significant reduction or posiponement of orders;

the availability and cost of external financing for on-grid and off-grid solar pawer applications;

* acquisition, investrnent and offering costs;

the iming of successful completion of customer acceptance testing of our solar and battery storage projects;
® geopolitical turmoil and natural disasters within any of the countres in which we operate;

» foreign currency fluctuations, particularly in Renminbi, Euros, Japanese yen, Brazilian reals, Australian dollars, South African
rand, Canadian dollars and Thai baht;

® gur ability to establish and expand customer relationships;

» changes in our manufacturing costs;

o the timing of new products or technology introduced or announced by our competitors;
e flocruations in electricity rates due to changes in fossil fue) prices or other factors;

e allowances for credit {osses;

® inventory write-downs;

® impairment of property, plant and equipment;

< impairment of project assets;

& impalrment of investments in affiliates;
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& depreciation charges relating to under-utilized assets;

e share based compeasation expenses on pertormance-based share awards under our share incentive plan;
® Income taxes;

® construction progress of solar and battery storage projects and related revenue recognition; and

» antidumping, countervailing and other duty costs and true-up charges

We base our planned operating expenses in part on our expectations of future revenues. A significant portion of our expenses will be
fixed in the short-term. If our revenues for a particular quarter are lower than we expect, we may not be able to reduce our operating
expenses proportionately, which would harm our operating results for the quarter. As a result, our results of operations may fluctuate
from quarter to quarter and our interim and annual financial results may differ from our historical performance.

Fluctuations in exchange rates could adversely affect our business, including our financial condition and results of operations.

The majority of our sales in 2019, 2020 and 2021 were denominated in U.S. dollars, Renminbi and Euros, with the remainder in
other currencies such as Japanese Yen, Brazilian reals, Australian rollars, South African rand aed Cauddian dollars, I'he majority of our
costs and expenses in 2019, 2020 and 2021 were denominated in Renminbi and were primarily related to the sourcing of solar cells,
silicon wafers and silicon, other raw materials, including PV glass, aluminum, silver metallization paste, solar module back sheet,
ethylene vinyl acetate, encapsulant, toll manufacturing fees, labor costs and local overhead expenses within the PRC. From time to time,
we enter info loan arrangements with commercial banks that are denominated primarily in Renminbi, U.S. dollars, fapanese yen,
Australian dollars and Euros. Most of our cash and cash equivalents and restricted cash are denominated in Renminbi. Fluctuations in
exchange rates, particularly between the U.S. dollars, Renminbi, Canadian dollars, Japanese yen, Euros, Brazilian reals, South African
rand and Thai baht may result in foreign exchange gains or losses. We recarded net foreign exchange gain of $10.4 million in 2019 and
net foreign exchange loss of $64.8 million in 2020, and net foreign exchange loss of $47.2 million in 2021.

The value of the Renminbi against the U.S. dollars, the Euros and other curencies is affected by, among other things, changes in
China’s political and economic cenditions and China’s foreign exchange policies. We cannot provide any assurances that the policy of
the PRC government will not affect, or the manner in which it may affect the exchange rate between the Renminbi and the U.5. doflars or
other foreign cuirencies in the future.

Since 2008, we have hedged part of our foreign currency exposures primarily against the U.S. dollars using foreign currency forward
or option contracts. In addition to the requirement to provide collateral when entering into hedging contracts, there are notional limits on
the size of the hedging transactions that we may enter into with any particular counterparty at any given time. While these contracts are
intended to reduce the effects of fluctuations in foreign currency exchange rates, our hedging strategy does not mitigate the longer-term
impacts of changes to foreign exchange rates. We do not enter into these contracts for trading purposes or speculation, and we believe all
these contracts are entered into as hedges of underlying transactions. Nonetheless, these contracts invelve costs and risks of their own in
the form of transaction costs, credit requirements and counterparty risk. Also, the effectiveness of our hedging program may be limited
due to cost effectiveness, cash managernent, exchange rate visibility and associated management judgment on exchange rate movement,
and downside protection. We recorded a lass on change in foreign currency derivatives of $21.3 million in 2019, a gain on change in
foreign currency derivatives of $51.2 million in 2020, and a loss on change in foreign currency derivatives of $22.8 million in 2021.
These gains or losses on change in foreign currency derivatives are related to our hedging program. If our hedging program is not
successful, or if we change our hedging activities in the future, we may experience significant unexpected expenses from fluctuations in
exchange rates.

Volatlity in foreign exchange rates will hamper, to some extent, our ability to plan our pricing strategy. To the extent that we are
unable to pass along increased costs resulting from exchange rate fluctnations to our customers, our profitability may be adversely
impacted. As a result, fluctuations in foreign currency exchange rates could have a material and adverse effect on our financial condition

and results of operations.
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A change in our effective tax rate can have a significant adverse impact on our business.

A number of factors may adversely impact our future effective tax rates, such as the jurisdictions in which our profits are determined
to be earned and taxed; changes in the valuation of our deferred tax assets and liabilities; adjustments to provisional taxes upon
finalization of various tax returns; adjustments ta the interpretation of transfer pricing standards; changes in available tax credits; changes
in stock-based compensation expenses; changes in tax laws or the interpretation of tax laws (e.g., in connection with fundamental U.S.
international tax reform); changes in U.S. GAAP; and expiration of or the inability to renew tax rulings or tax holiday incentives. In
particular, the Organization for Econormic Co-pperation and Development (“OECD”) is working an proposals for international tax reform
as an extension of its Base Frosion and Profit Shifting project. The proposals are cemprised in a two-pillar approach: Pillar One, which is
focused on the re-allocation of some of the taxable profits of multinational enterprises to the markets where consumers are located; and
Pillar Two, which is focused an establishing a global minimum corporate taxation rate. in june 2021, the finance ministers of the G7
nations annoumced an agreement on the principles of the two pillar approach. Subsequently, in October 2021, the QOECD/G20 Inclusive
Framewosk anncunced that 136 countries and jurisdictions had joined an agreement on the two-pillar approach, including the
establishment of a global minimum corporate tax rate of 15%, In December 2021, the OECD published detailed rules to assist in the
implementation of Pillar Two. The G20 called for all the ruies to enter into force at a global level by 2024, with some to be impiemented
in 2023. The impact of the reform on ns will depend on implementation by the adhering countries of the reform. A change in our
effective 1ax rate due to any of these factors may adversely influence our future results of operations.

Seasonat variations in demand finked to construction cycles and weather conditions may infiuence our results of operations.

Our business is subject to seasonal variatians in demand linked to construction cycles and weather conditions. Demand for solar
power and battery storage products and services from some markets, such as the U.5., China, Europe and Japan, may also be subject o
significant seasonality due to adverse weather conditions that can complicate the installation of solar power and battery storage systems
and negatively impact the construction schedules of solar and battery storage projects. Seasonal variations could adversely affect onr
results of operations and make them more volatile and unpredictable.

Our future success depends partly on our ability to maintain and expand our sclar components manufacturing capacity, which
exposes us to a number of risks and uncertainties.

Our future success depends partly on our ability to maintain and expand our solar components manufacturing capacity, 1If we are
unable to do s, we may be unable to expand our business, maintain our competitive position, and improve our profitability. Our ability
to expand our solar components production capacity is subject to risks and uncerainties, including:

» the need to raise significant additional fuads to purchase raw materials and to build additional manufacturing facilities, which we
may be unable to obtain on commercially reasonable terins or at all;

e delays and cost overruns as a result of a number of factors, many of which are beyond our control, including delays in equipment
delivery by vendors;

» delays or denial of required regulatory approvals by relevant government authorities;
s diversion of significant management attention and other resources; and
o failure to execute our expansion plan effectively.

If we are unable to maintain and expand our internal production capacity, we may be unable to expand our husiness as planned.
Moreaver, even if we do maintain and expand our production capacity, we migh still not be able to generate sufficient customer demand
far our solar power and battery storage products to support the increased production levels.

We may be unable to generate sufficient cash flows or have access to external financing necessary to fund planned operations and
make adequate capital investments in manufucturing capacity and solar and battery storage project development.

We anticipate that our operating and capital expenditures requirements may increase. To develop new products, support future
grawth, achieve operating efficiencies and maintain product quality, we may need t¢ make significant capital investments in
manufacturing technology, facilities and capital equipment, research and development, and product and process technology. We also
anticipate that our operating costs may increase as we expand our manufacturing operations, hire additional personnel, increase our sales
and marketing efforts, invest in joimt ventures and acquisitions, and continue our research and development efforts with respect to our
products and manufacturing technologies.
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Our operations are capital intensive, We rely on financing substantially from Chinese banks for our manufacturing operations. We
cannot guarantee that we will continue to be able to extend existing or obtain new financing on commercially reasonable terms or at all.
See “—Our dependence on Chinese banks to extend our existing loans and provide additional leans exposes us to short-term funding
risks, which may materially and adversely affect our operations.” Also, even though we are a publicly-traded company and had
successfully issned convertible notes in the past, we may not be able to raise capital via public equity and debt issuances due to market
conditions and other factors, many of which are beyond our conirol. Qur ability 1o obtain external financing is subject to a variety of
uncertainties, including:

e our future financial condition, results of operations and cash flows;

* general market conditions for financing activities by manufacturers of solar power and battery storage products, including, but not
limited to interest rates; and

e economic, political and other conditions in the PRC and elsewhere.

If we are unable to obtain funding in a timely manner and on cammercially acceptable terms, our growth prospects and future
profitability may be adversely affected.

Construction of our sular and battery storage projects may require us to obtain financing for our projects, inciuding through project
financing, green bond financing or others. If we are unable to obtain financing, or if financing is only available on terms which are not
acceptable to us, we may be unable to fully execute our business plan. In addition, we generally expect to sell our projects to tax-
oriented, strategic industry and other investors. Such investors may not be available or may only have limited resources, in which case
our ability to sell our projects may be hindered or delayed and our business, financial condition, and results of operations may be
adversely affected. There can be no assurance that we will be able to generate sufficient cash flows, find other sources of capital to fund
our operations and solar and battery storage projects, make adequate capital investments to remain competitive in terms of technology
development and cost efficiency required by our projects. If adequate funds and alternative resources are not available on acceptable
terms, our ability to fund our operations, develop and construct solar and battery storage projects, develop and expand our manufacturing
operations and distribution network, maintain our research and development efforts or otherwise respond to competitive pressures would
be significantly impaired. Our inability to do the foregoing could have a material and adverse effect on our business and results of

operations.
We have substantial indebtedness and may incur substantial additional indebtedness in the future, which could adversely affect our
financial health and our ability to generate sufficient cash to satisfy our outstaniding and future debt obligations.

In the ordinary course of developing solar and battery storage projects, we carry substantial indebtedness and may incur substantial
additional indebtedness in the future, which could adversely affect our financial health and our ability to generate sufficient cash to
satisfy our outstanding and future debt obligations. Our substantial indebtedness could have important consequences to us and our
shareholders. For example, it could:

o limit our ability to satisfy our debt obligations;
® increase our vulnerability to adverse general economic and industry conditions;

* require us to dedicate a substantial portion of our cash flow from operations to servicing and repaying our indebtedness, thereby
reducing the availability of our cash flow to fund working capital, capital expenditures and for other general corporate purposes;

limit our flexibility in planning for or reacting to changes in our businesses and the industry in which we operate;

# place us at a competitive disadvantage compared with eur competitors that have less debt;

@ limit, along with the financial and other restrictive covenants of our indebtedness, among other things, our ability to borrow
additional funds; and

® increase the cost of additional financing.

In the future, we may from time to time incur substantial additional indebtedness and contingent liabilities. If we incur additional
debt, the risks that we face as a result of our already substantial indebtedness and leverage could intensify.
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Cur ability to generate sufficient cash to satisfy our outstanding and future debt obligations wiil depend upon aur future gperating
performance, which will be affected by prevalling economic conditions and financial, business and other factors, many of which are
beyond our conirol. We cannot assure you that we will be able to geperate sufficient cash flow from operations to support the repayment
of our cutrent indebtedness, If we are unable to service our indebtedness, we will be forced to adopt an alternative strategy that may
include actions such as reducing or delaying capital expenditures, selling assets, restructuring or refinancing our indebtedness or seeking,
equity capital. These strategies may not be instituted on satisfactory terms, if at all. In addition, certain of our financing arrangements
impose operating and financial reswictions on our business, which may negatively affect our ability to react to changes in market
conditions, take advantage of business opportunities we believe to be desirable, obtain future financing, fund required capital
expenditures, or withstand a continuing or future downturm in our business. Any of these factors could materially and adversely affect our
ability to satisfy our debt obligations.

We mrust comply with certain financial and other covenants wider the terms of our debt instruments and the failure to do so may put
us in defauit under those instruments.

Many of our debt instruments include financial covenants and broad default pravisions. The financial covenants primarily include
interest and debt coverage ratios, debt to asset ratios, coptingent liability yatios and minimum equity requirements, which, in general,
govern our existing long-term debt and debt we may incur in the future. These covenants could limit our ability to plan for or react to
market conditions or to meet our capital needs in a timely manner and complying with these covenants may require us te curtail some of
our operations and growth plans. In addition, any glabal or regional econpmic deterioration may cause us 1o incur significant net losses
or force us to assume considerable liabilities, which would adversely impact our ability to comply with the financial and other covenants
of our cutstanding loans. If our creditors refuse to grant waivers for any non-compliance with these covenants, such non-compliance will
constitute an event of default which may accelerate the amaunts due under the applicable loan agreements. Some of gur loan agreements
also contain cross-default clauses that could enable creditors under our debt instruments to declare an event of defawlt should there be an
event of defanit on our other loan agreements. We cannot assure you that we will be able to remain in compliance with these covenants in
the future. We may not be able to cure future vialations or obtain waivers of non-compliance on a timely basis. An event of default under
any agreement govesning our existing or future deby, if not cured by us or waived by our creditors, could have a material adverse effect
on our liquidity, financial condition and results of pperations,

Our dependence on Chinese banks to extend our existing leans and provide addidonal loans exposes us to short-term funding risks,
which may materially and adversely affect our operations,

‘We require significant cash flow and funding to support our operations, As a result, we rely an short-term horrowings to provide
waorking capital for cur daily manufacturing operations. Since a significant portion of our borrowings come from Chinese banks, we are
exposed to lending policy changes by the Chinese banks. As of December 31, 2021, we had outstanding borrowings of $1,022.3 million
with Chinese banks.

If the Chinese government changes its macroeconomic policies and forces Chinese banks to tighten their lending practices, or if
Chinese banks are no Ionger willing to provide financing to solar companies, including us, we may not be able to extend our short-term
borrowings or make additional borrowings in the future, As a vesult, we may not be able to fund our operations to the same extent as in
previous years, which may have a material and adverse effect on our aperations.

Cancellations of customer orders may make us unable to recoup ony prepayments made to suppliers.

In the past, we were required to make prepayments to certain suppliers, primarily suppliers of machinery, silicon raw materials, solar
ingots, wafers and cells. Although we require certain customers to make partial prepayments, there is generally a lag between the due
date for the prepayment of purchased machinery, silicon raw materials, solar ingots, wafers and cells and the time that our customers
make prepayments. In the event that gur customers cancel their orders, we may not be able to recoup prepayments made to suppliers,
which could adversely influence our financial condition and resulis of operations.
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Long-term supply agreements may make it difficult for us to adjust our raw material costs should prices decrease. Also, if we
terminate any of these agreements, we may not be able to recover ull vr uny part o} the advance payments we have made to these
suppliers and we may be subject to litigation.

We may enter into long-term supply agreements with silicen and wafer suppliers with fixed price and quantity terms in order to
secure a stable supply of raw materials to meet our production requirements. If, during the term of these agreements, the price of
materials decreases significantly and we are unable to renegotiate favorable terms with our suppliers, we may be placed at a competitive
disadvantage compared to our competitors, and our earnings could decline. In addition, if demand for our solar power and battery storage
products decreases, yet our supply agreements require us to purchase more silicon wafers and solar cells than required to meet customer
demand, we may incur costs associated with carrying excess inventory. To the extent that we are not able to pass these increased costs on
to our customers, our business, cash flows, financial condition and results of operations may be materially and adversely affected. If our
suppliers file lawsuits against us for early termination of these contracts, such events could be cosdy, may divert management’s attention
and other resources away from our business, and could have a material and adverse effect on our reputation, business, financial
condition, results of operations and prospects.

Credit terms offered to some of our customers expose us to the credit risks of such customers and may increase our costs and
expenses, which could in turn materially and adversely affect our revenues, liquidity and resuits of operations.

We offer unsecured short-terrn or medium-term credit to some of our custormers based on their creditworthiness and market
conditions. As a result, our claims for payments and sales credits rank as unsecured claims, whick expose us to credit risk if our
customers become insolvent or bankrupt.

From time to dme, we sell our products to high credit risk customers in order to gain early access to emerging or promising markets,
increase our market share in existing key markets or because of the prospects of future sales with a rapidly growing customer. There are
significant credit risks in doing business with these customers because they are often small, young and high-growth companies with
significant unfunded working capital, inadequate balance sheets and credit metrics and limited operating histories. If these customers are
not able to obtain satisfactory working capital, maintain adequate cash flow, or obtain construction financing for the projects where our
solar products are used, they may be unable to pay for the products for which they have ordered or of which they have taken delivery.
Our legal recourse under such circumstances may be iimited if the customer’s financial resources are already constrained or if we wish to
continue to do business with that customer, Revenue recognition for this type of customer is deferred vntil cash is received. If more
customers to whom we extend credit are unable to pay for our products, our revenues, liquidity and results of operations could be
materially and adversely affected.

Supply chain issues, including shortages of adequate raw materials, component and equipment supply, cancellation or delay of
purchase orders, inflationary pressures and cost escalation could adversely affect our business, results of operations and relationship
with customers, particularly given our dependence on a limited number of suppliers of key elements like silicon wafers and cells.

‘We depend mainly on third-party suppliers for raw materials and components such as solar silicon, ingots, wafer, cell, PV glass,
aluminum, silver metallization paste, solar module back sheet, ethylene vinyl acetate encapsulant, lithium iror phosphate battery cell,
inverter, tracker, mounting hardware, and grid interconnection and power stability equipment, and we also procure certain equipment
overseas. We procure these materials and equipment for our preducts from a limited number of suppliers. By way of example, in 2021, a
significant portion of the silicon raw materials, wafers and solar cells used in our solar modules was purchased from third parties,
namely, Hongyuan New Material (Baotou) Co., Ltd. (“Hongyuan™) as menocrystalline square silicon ingots supplier, Longi as silicon
wafer suppliers, and Tongwei Solar Co., Ltd. (“Tongwei Solar”) and Aiko Solar Energy Co., Lid (“Aiko Solar”) as solar cells suppliers.
Our suppliers may not always be able to meet quantity requirements, or keep pace with the price reductions or quality improvements,
necessary for us to price products and projects competitively. Additionally, they may experience manufacturing delays and increased
manufacturing cost that could increase the lead time for deliveries or impose price increases.

The failure of a supplier, for whatever reason, to supply the materials, essential compenents and equipment that meet quality,
quantity and cost requirements in a timely manner could impair our ability to manufacture products (including solar modules) or develop
projects, increase costs, hinder compliance with supply agreements’ terms and may result, ultimately, in cancellation of purchase orders
and potential liability for us. The impact could be more severe if we are unable to access alternative sources on a timely basis or on
commercially reasonable terms to deliver products to customers in the required quantities and at prices that are profitable. Further, a
significant portion of our manufacturing and suppliers’ manufacturing and supply chain are operated in China, and may be subject to
potential disruptions due to government-mandated facility closure as a consequence of energy shortage or other causes. Supply may also
be interrupted by accidents, disasters or other unforeseen events beyond our control.
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The search for alternative sources of supply te face the above problems may increase our manufacturing costs. Likewise, increased
integration of manufacturing processes to lower cosis could potentially damage our business, results of operations and relationship with
customers. In any case, in spite of the possible implementation of remedial courses of action or fallback plans, we may not be able to
offset this impact through increases in product pricing or through alternate sources of supply. Problems of this kind could consequentially
reduce market share, harm our reputation and cause legal disputes with customers. All of the abave mentioned factors cauld adversely
impact gur business, results of operations and relaticnship with customers.

Inflation in many countries and regions, especially in those where we operate, may adversely affect our business and our profitability.

As of December 31, 2021, we have [acilittes and gffices in many countries and regions, including Canada, Japan, Australia,
Singapore, Korea, Hong Kong, Taiwan, India, Indonesia, Israel, Thailand, Vietnam, Brazil, United Arab Emirates, South Africa, the
Americas, the EU (which includes Germany, Italy, Netherlands and Spain), the U.K. and the PRC. We currently sell our products to a
diverse customer base in various markets worldwide, including the U.S., Canada, Germany, Spain, the Netherlands, South Africa, China,
Japan, India, Thailand, Australia, Brazil and Mexico. As such, we are exposed to the inflation risks therein,

‘While the inflation rates in certain countries, e.g. China, have been relatively tame in recent years (2.9%, 2.5% and 0.9% in 2019,
2020 and 2021, respectively, according to the National Bureau of Statistics of China), other countries and regions have experienced
higher inflation rates. Most Latin American countries have historically experienced, and may continue to experience in the future, high
inflations rates. For example, Argentina, a country where we develop certain solar project, experienced inflation rates of 53.8%, 36.1%
and 50.9% in 2019, 2020 and 2021, respectively, according to Central Bank of Argentina. Brazil, a country where we coperate solar
project business and secure financing facility, experienced inflation rates of 4.3%, 4.5% and 10.1% in 2019, 2020 and 2021, respectively,
according to its National Consumer Price Index, which is published by the Brazilian Institute for Geography and Statistics, or IBGE. The
measures taken by the Brazilian government to curb inflation have included maintaining strict monetary policies and high interest rates,
which restricted the availability of credit, Due to recent world events, the inflation rate in the Euro Area rose to a fresh record high of
5.9% in February of 2022 from 5.19 in January of 2022, and the inflation rate in the 11.5. accelerated to 7.9% in February of 2022, the
highest since January of 1982.

Inflation could increase the costs of our raw material such as polysilicon, wafer, PV cell and lithium iron phosphate battery cell. For
example, the market prices of silicon materials, silicon wafers, and battery cells substantially rose by 150%, 60% and 10%, respectively,
from January to September 2021, and the market price of silicon-based materials rose sharply again in October 2021. In addition,
inflation tends to devalue a currency. As a result, countries experiencing high inflation tend to also see their currencies weaken relative to
other currencies, which may expose multinational companies like us to exchange-related risks. Please see “—Fluctuations in exchange
rates could adversely affect our business, inciuding our financial condition and resuits of operations” for the details on such risks.

We may not be able to adjust the pricing of our PPAs or solar power and battery storage products sufficiently or take appropriate
pricing actions to fully offset the effects of inflation on our cost structures, thus we may fail to maintain current levels of gross profit and
operating, selling and distribution, general and administrative expenses and maintenance costs as a percentage of total net revenues, As
such, rising inflation rates may negatively impact our profitability. In addition, a high inflatien environment would also have negative
effects on the level of economic activity, emplovment and adversely affect our business, results of operations and financial conditions.
For example, an increase in the inflation vates may result in an increase in market interest rates, which may require us to pay higher
interest rates on debt securities that we issue in the financial market from time to time to finance our operations and increase our interest
expenses.

We are developing and commercializing higher conversion efficiency cells, but we may not be able to mass-produce these cells in a
cost-effective way, if at all.

Higher efficiency cell structures are becoming an increasingly important factor in cost competitiveness and brand recognition in the
solar power industry. Such cells may yield higher power outputs at the same cost to produce as lower efficiency cells, thereby lowering
the manufactured cost per watt. The ability to manufacture and seli solar modules made from such cells may be an important competitive
advantage because solar system owners can obtain a higher yield of electricity from the modules that have a similar infrastucture,
footprint and system cost compared to systelns with modules using lower efficiency cells. Higher conversion efficiency solar cells and
the resulting higher output solar modules are ane of the considerations in maintaining a price premium over thin-film products. However,
while we are making the necessary investments to develop higher conversion efficiency solar power products, there is no assurance that
we will be able 10 commercialize some or any of these producis in a cost-effective way, or at all. In the near term, such products may
command a modest premium, In the longer term, if our competitors are able to manufacture such preducts and we cannot da the same at
all or in a cost-effective way, we will be at a competitive disadvantage, which will likely influence our product pricing and our financial
performance.
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We may be subject to unexpected warranty and product quality expenses that may not be adequately covered by our insurance
policies.

‘We warrant, for a peried up o twelve years, that our solar products will be free from defects in materials and workmanship.

We also warrant that, for a period of 25 years, our standard polycrystalline modules will maintain the following performance levels:
e during the first year, the actual power output of the module will be no less than 97.5% of the labeled power output;

» from the second year to the 24th year, the actual annual power output decline of the module will be no more than 0.7%; and

® by the end of the 25th year, the actual power output of the module will be no less than 80.7% of the labeled power output.

We have provided warranty against decline in performance to 30 years for our bifacial module and double glass module products.

We believe that our warranty periods are consistent with industry practice. Due to the long warranty period, however, we bear the
risk of extensive warranty claims long after we have shipped our products and recognized revenue. We began selling specialty solar
products in 2002 and began selling standard solar modules in 2004. Any increase in the defect rate of our producis would require us to
increase our warranty reserves and would have a corresponding negative impact on our results of operations. Althmigh we conduct
quality testing and inspection nf nir solar modube products, these have not been and cannot be tested in an environment simulating the
up-to-30-year warranty periods. In particular, unknown issues may surface after extended use. These issues could potentially affect our
market reputation and adversely affect our revenues, giving rise to potential warranty claims by our customers. As a result, we may be
subject to unexpected warranty costs and associated harm to our financial results as long as 30 years after the sale of our products.

For solar and battery storage projects built by us, we also provide a limited workmanship or balance of system warranty against
defects in engineering, design, installation and construction under normal use, operation and service conditions for a period of up to ten
years following the energizing of the solar power plant. In resolving claims under the workmanship or balance of system warranty, we
have the option of remedying through repair, refurbishment or replacement of equipment. We have also entered into similar workmanship
warranties with our suppliers to back up our warranties,

As part of our energy business, before commissioning solar and battery storage projects, we conduct performance testing to confirm
that the projects meet the operational and capacity expectations set forth in the agreements. In limited cases, we also provide for an
energy peneration performance test designed o demonstrate that the actual energy generation for up to the first three years meets or
exceeds the modeled energy expectation {after adjusting for actual solar irradiation). In the event that the energy generatien performance
test performs below expectations, the appropriate party (EPC contractor or equipment provider) may incur liquidated damages capped at
a percentage of the contract price.

We have entered into agreements with a group of insurance companies with high credit ratings to back up a portion of our
warranties. Under the terms of the insurance policies, which are designed to match the terms of our solar module product warranty
policy, the insurance companies are obliged to reimburse us, subject to certain maximum claim limits and certain deductibles, for the
actual product warranty costs that we incur under the terms of our solar module product warranty policy, We record the insurance
premiums initially as prepaid expenses and amortize them over the respective policy petiod of one year. However, potential warranty
claims may exceed the scope or amount of coverage under this insurance and, if they do, they could materially and adversely affect
our business.

We may not continue to be successful in developing and maintaining a cost-effective solar cell, wafer and ingot manufacturing
capability.

Our annual selar cell, solar wafer and ingot production capacity was 13.9 GW, 11.5 GW and 5.4 GW, respectively, as of December
31, 2021. To remain competitive, we intend to expand our annual solar cell, wafer and ingot preduction capacity to meet expected growth
in demand for our solar modules. In doing so, we may face significant product development challenges. Manufacturing solar cells,
wafers and ingots is a complex process and we may not be able to produce a sufficient quality of these items to meet our solar medule
manufacturing standards. Minar deviations in the manufacturing process can cause substantial decreases in yield and in some cases result
in no yield or cause production to be suspended. We will need to make capital expenditures to purchase manufacturing equipment for
solar cell, wafer and ingot production and will also need to make significant investments in research and development to keep pace with
technelogical advances in solar power technology. Any failure to successfully develop and maintain cost-effective manufacturing
capability may have a material and adverse effect on our business and prospects. For example, we have in the past purchased a large
percentage of solar cells from third parties. This negatively affected our margins compared with these of our competitors since it is less
expensive to produce cells internally than to purchase them from third parties. Because third party selar cell purchases are usually made
in a periad of high demand, prices tend to be higher and availability reduced.
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Although we intend to continue direct purchasing of solar cells, wafers and ingots and toll manufacturing arrangements through a
limited number of strategic partners, our relationships with our suppliers may be disrupted if we engage in the large-scale production of
solar cells, wafers and ingots ourselves. If our suppliers discontinue or reduce the supply of solar cells, wafers and ingots to us, through
direct sales or through tol! manufacturing arrangements, and we are not able to compensate for the loss or reduction by manufacturing
our own solar cells, wafers and ingots, our business and results of operations may be adversely affected. For more details, see “Item 6.
Directors, Senior Management and Employees—D. Employees.”

We may not achieve acceptable yields and producs performance as a result of manufacturing problems.

We need to continuously enhance and modify our solar module, cell, wafer and ingot production capabilities in order to improve
yields and product performance, Microscopic impurities such as dust and other contaminants, difficulties in the manufaciuring process,
disruptions in the supply of utilities or defects in the key materials and taols vsed to manufacture solar modules, cells, ingots and wafers
can cause a percentage of the solar modules, cells, ingots and wafers 10 be rejected, which would negatively affect our yields. We may
experience manufacturing difficulties that cause production delays and lower than expected yields.

Problems in our facilities, including but not limited to production failures, human errors, weather conditions, equipment maifunction
or process contamination, may limit our ability to manufacture products, which could seriously harm our operations, We are also
susceptible to flonds, tomados, droughts, power losses and similar events beyond our control that would affect our facilities. A disruption
in any step of the manufacturing proress will require us to repeat each step and recycle the silicen debris, which would adversely affect
our yields and manufacturing cost,

If we are untable to atiract, train and retein technical personnel, our business may be materially and adversely affected.

Our fufure success depends, to a significan: extent, on our ability to attract, train and retain technical personnel. Recruiting and
retaining gualified technical personnel, particularly those with expertise in the solar power industry, are vital to our success. There is
substantial competition for gualified technical personnel, and there can be no assurance that we will be able to attract or retain sufficient
qualified technical personnel. If we are unable to attract and retain gualified empleyees, our business may be materially and adversely
affected.

Our dependence on a limited number of customers and our lack of long-term customer contracts may cause significant fluctuations
or declinies in our reveriies.

We sell a substantial portion of our solar module and batiery storage products to a limited number of custemers, including
distributors, system integrators, project developers and installers/EPC companies. We sell solar and battery storage projects to limited
number of utility companies or grid operators, and sell electricity to a limited number of customers including public utiities, licensed
suppliers, corporate offtakers, or comnercial, indusirial or governiment end users, Qur tap five customers by revenues collectively
accounted for approximately 24.2%, 21.2% and 18.6% of our net revenues in 2019, 2020 and 2021, respectively. We anticipate that our
dependence on a limited number of customers will continue for the foreseeable fumre, Consequently, any of the following events may
canse material fluctuations or declines in our revenues:

# reduced, delayed or cancelled arders from one or more of our significant customers;
» the loss of one or more of our significant customers;

¢ asignificant customer’s failure to pay far our products on time; and

e asignificant customer’s financial difficulties ar insclvency.

As we continue to expand our business and operations, our top customers continue to change. We cannot assure that we will be able
to develop a consistent customer base.
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There are a limited number of purchasers of utility-scale quantities of electricity and entities that have the ability to interconnect
projecis to the grid, which exposes us and our utility scale solar and battery storage projects to additional risk,

Since the transmission and distribution of electricity is either monopolized or highly concentrated in most jurisdictions, there are a
limited number of possible purchasers for utility-scale quantities of electricity in a given geographic location, normally transmission grid
operators, state and investor-owned power companies, public utility districts and cooperatives. As a result, there is a concentrated pool of
potential buyers for electricity generated by our solar power plants, which may restrict our ability to negotiate favorable terms under new
PPAs and could impact our ability to find new customers for the electricity generated by our solar power plants should this become
necessary, Additionally, these possible purchasers may have a role in connecting our projects to the grid to allow the flow of eleciricity.
Furthermaore, if the financial condition of these utilities and/or power purchasers deteriorates, or government policies or regulations to
which they are subject and which compel them to source renewable energy supplies change, demand for electricity produced by our
plants or the ability to connect to the grid could be negatively impacted. In addition, provisions in our PPAs or applicable laws may
provide for the curtailment of delivery of electricity for various reasons, including preventing damage to transmission systems, system
emergencies, force majeure or economic reasons. Such curtailment could reduce revenues to us from our PPAs. If we cannot enter into
PPAs on terms favorable to us, or at all, or if the purchaser under our PPAs were to exercise its curtailment or other rights to reduce
purchases or payments under the PPAs, our revenues and our decisions regarding development of additional projects in the energy
business may be adversely affected.

Product liability claims against us could result in adverse publicity and potentially significant monetary damages.

We, along with other solar power and battery storage product manufacturers, are exposed to risks associated with product liability
claims if the use of our solar and battery power products results in injury or death. Since our products generate or store electricity, it is
possible that users could be injured or killed by our products due to product malfunctions, defects, improper installation or other causes.
Although we carry limited product liability insurance, we may not have adequate resources to satisfy a judgment if a successful claim is
brought against us. The successful assertion of product liability claims against us could result in potendally significant monetary
damages and require us to make significant payments. Even if the product liability claims against us are determined in our favor, we may
suffer significant damage to our reputation.

Our founder, Dr. Shawn Qu, has substantial influence over our company and his interests may not be aligned with the interests of
our other shareholders.

As of Febrary 28, 2022, Dr. Shawn Qu, our founder, Chairman, President and Chief Executive Officer, beneficially owned
13,760,492 common shares, or 21.4% of our outstanding shares. As a result, Dr. Shawn Qu has substantial influence over our business,
including decisions regarding mergers and acquisition, consolidations, the sale of all or substantially all of our assets, the election of
directors and other significant corporate actions. This concentration of ownership may discourage, delay or prevent a change in control of
our company, which could deprive our other shareholders of an opportunity to receive a premium for their shares as part of a sale of our
company and might reduce the price of our common shares.

We may be exposed to infringement, misappropriation or other claims by third parties, which, if determined adversely to us, could
require us to pay significant darmage awards.

Onr suecess depends on our ability to develop and use our technology and know-how and sell our solar power and battery storage
products and services without infringing the intellectual property or other rights of third parties. The validity and scope of claims against
us in our ordinary course of business relating to solar power and battery storage technology patents involve complex scientific, legal and
factual questions and analyses and are therefore highly uncertain. We may be subject to litigation involving claims of patent infringement
or the violation of intellectual property rights of third parties, Defending intellectual property suits, patent oppesition proceedings and
refated legal and administrative proceedings can be bath costly and time-consuming and may significantly divert the efforts and
resousces of our technical and management personnel. Additionally, we use both imported and China-made equipment in our production
lines, sometimes without sufficient supplier gnarantees that our use of such equipment does not infringe third-party intellectual property
rights. This creates a potential source of litigation or infringement claims. An adverse determination in any such litigation or proceedings
to which we may become a party from time to time could subject us to significant liability to third parties or require us to seek licenses
from third parties, pay ongoing royalties, redesign our products or subject us to injunctions prohibiting the manufacture and sale of our
products ar the use of our technologies. Protracted litigation could also defer customers or potential customers or limit their purchase or
use of our products until such litigation is resalved.
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Compliance with environmental laws and regulations can be expensive, and noncompliance with these regulations may result in
adverse publicity and potentially significant monetary damages, fines and the suspension or even termination of our busitess
operations.

We are required to comply with all national and local environmental regulations. Our business generates noise, wastewalter, gaseous
wastes and other industrial waste in our operations and the risk of incidents with a potential environmental impact has increased as our
business has expanded. We believe that we substantially comply with all relevant environmental laws and regulations and have all
necessary and material environmental permits to conduct our business as it is presently conducted. However, if more stringent
regulations are adopted in the future, the costs of complying with these new regulations could be substandal. If we fail to comply with
present ot future environmental regulations, we may be required to pay substantial fines, suspend production or cease operations.

Qur solar power and battery storage products must comply with the environmental regulatians of the jurisdictions in which they are
installed, and we may incur expenses to design and manufacture our products to comply with such regulations. If compliance is unduly
expensive or unduly difficult, we may lose market share and our financial results may be adversely affected. Any failure by us to control
our use or to restrict adequately the discharge, of hazardous substances could subject us to potentially significant monetary damages,
fines or suspensions of our business operations.

Corporate responsibility, specifically related to Environmental, Social and Governance (“ESG”) matters and unsuccessful
management of such matiers may adversely impose additional costs and expose us to new risks.

Public ESG and sustainability reperting is becoming more broadly expected by investors, shareholders and other third parties.
Certain organizations that provide corporate governance and other corporate risk information to investors and shareholders have
developed, and others may in the future develop, scores and ratings to evaluate companies and investment funds based upon ESG or
“sustainability” metrics. Many investment funds focus on positive ESG business practices and sustainability scores when making
investments and may consider a company’s ESG or sustainability scores as a reputational or other factor in making an investrnent
decision. In addition, investors, particularly institutional investors, use these scores to benchmark companies against their peers and if a
company is perceived as lagging, these investors may engage with such company to improve ESG disclosure or performance and may
also make voting decisions, or take orher artions, to hold these companies and their boards of directors accountable. We may face
reputational damage in the event our corporate responsibility initiatives or objectives, including with respect to board diversity, do not
meet the standards set by our investors, shareholders, lawmakers, listing exchanges or ather constituencies, or if we are unable to achieve
an acceptable ESG or sustainability rating from third party rating services. Ongoing focus on corporate responsibility marters by
investors and other parties as described above may impose additional costs or expose us to new risks, including increased risk of
investigation and litigation, and negative impacts on the value of our products and access to capifal, which may put us at a commercial
disadvamntage relative to our peers.

We have been and continue to rigorously monitor a range of sustainability-related key performance indicators, have adopted an ESG
strategy, set ambitious targets, and instituted structures to ensure that ESG factors are incorporated in every major business decision we
make and across our business. See “Itemn 4. Information on the Company—B. Business Overview—Environmental, Social and
Governance Initiatives.” However, implementing our ESG strategy may result in increased costs in our supply chain, fulfillment, and/or
corporate business operations, and could deviate from our initial estimates and have a material adverse effect on our business and
financial condition. In addition, standards and research regarding ESG strategies could change and became more onerous both for ns and
our third-party suppliers and vendors to meet successfully. As such, there can be no certainty that we will be able to meet our ESG or
other strategic objectives in an efficient and timely manner or at all, or that we will successfully meet societal expecrations in this regard.

Furthermore, while we are already insnituting ambitious decarbonization and other initiatives that help us reduce the environmental
impact of our aperations, new climate change laws and regulations could require us to change our manufacturing processes or procure
substitute raw materials that may cast more or be more difficult to pracure. Various jurisdictions in which we do business have
implemented, or in the future could implement or amend, restrictions on emissions of carbon dioxide or other greenhouse gases,
limitations or restrictions on water use, regulations on energy management and waste management, and other climate change-based rules
and regulations, which may increase our expenses and adversely affect our operating results. We expect increased worldwide regulatory
activity relating to climate change in the future. Future compliance with these laws and regulations may adversely affect our business and
results of operations.
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We face risks related to natural disasters, health epidemics, such as COVID-19, and other cutostrophes, which could significantly
disrupt our operations.

Our business could be materially and adversely affected by natural disasters or other catastrophes, such as earthquakes, fire, floods,
hail, windstorms, severe weather conditions, environmental accidents, power loss, communications failures, explosions, terrorist attacks
and similar events. Our business could also he materially and adversely affected by public health emergencies, such as the outbreak of
avian influenza, severe acute respiratory syndrome, or SARS, Zika virus, Ebola virus, the 2019 novel coronavirus (COVID-19) or other
local health epidemics in China and elsewhere and global pandemics. If any of our employees is suspected of having contracted any
contagious disease, we may, under certain circumstances, be required to quarantine those employees and the affected areas of our
operations. As a result, we may have to temporarily suspend part or all of our facilities. Furthermore, authorities may impose restrictions
on travel and transportation and implement other preventative measures in affected regions to deal with the catastrophe or emergency,
which may lead to the temporary closure of our facilities and declining economic activity at large. A prolonged outbreak of any health
epidemic or other adverse public health developments, in China or elsewhere in the world, could have a material adverse effect on our
business operations.

The COVID-19 pandemic has continued to pose significant challenges to many aspects of our business, including our operations,
customers, suppliers and projects. The extent to which the COVID-19 has and may persist to impact our ability to effectively operate
continues to be highly uncertain. The outbreak continues to evolve, and the impact that COVID-19, or new vartants of COVID-19, will
ultimately have on our result of operations, financial condition, liquidity and cash flows cannot be estimated and is impossible to predict.
We will continue to monitor and adhere to the policies, lockdowns, restrictions, and preventive measures implemented by the various
government authorities, as well as general movement restrictions, social distancing and other measures imposed ta slow the spread of
COVID-19.

We may not be successful in establishing our brand name in important markets and the products we sell under our brand name may
compete with the products we manufacture on an original equipment manufacturer, or OEM, basis for our customers.

We sell our products primarily under our own brand name but 2lso on an OEM basis. In certain markets, our brand may not be as
prominent as other more established solar power and battery storage product vendors, and there can be na assurance that our brand
names “Canadian Solar”, “CSI”, “CSI Solar” and “Recurrent Energy” or any of our possible future brand names will gain acceptance
among customers. Moreover, because the range of products that we sell under our own brands and those we manufacture for our OEM
customers may be substantially similar, we may end up directly or indirectly competing with our OEM customers, which could
negatively affect our relationship with them.

Fuailure to protect our intellectual property rights in connection with new solar power and battery storage products may undermine
our competitive position,

As we develop and bring to market new solar power and battery storage products, we may need to increase our expenditures to
protect our intellectual property. Our failure to protect our intellectual property rights may undermine our competitive position. As of
February 28, 2022, we had 2,003 patents and 632 patent applications pending in the PRC for products that contribute a relatively small
percentage of our net revenues. We have 17 U.S. patents, including 5 design patent, and 7 European patents, including 5 design patents.
We have registered the “Canadian Solar” trademark in the U.S., Australia, Canada, Europe, Korea, Japan, the United Arab Emirates,
Hong Kong, Singapore, India, Argentna, Brazil, Peru and more than 20 other countries and we have applied for registration of the
“Canadian Selar” trademark in a number of other countries. As of February 28, 2022, we had 94 registered trademarks and 39 trademark
applications pending in the PRC, and 127 registered trademarks and 18 trademark applications pending outside of China. These
intellectual property rights afford only limited protection and the actions we take to protect our rights as we develop new solar power and
battery storage products may not be adequate. Policing the unauthorized use of proprietary technology can be difficult and expensive. In
addition, litigation, which can be costly and divert management attention, may be necessary to enforce our intellectual property rights,
protect our trade secrets or determine the validity and scope of the proprietary rights of others.

We have limited insurance coverage and may incur significant losses resulting from operating hazards, product liability claims,
project construciion or business imterruptions.

Our operations involve the use, handling, generation, processing, storage, transportation and disposal of hazardous materials, which
may result in fires, explosions, spills and other unexpected or dangerous accidents causing personal injuries or death, property damages,
environmental damages and business interruption. Although we currently carry third-party liability insurance against property damage,
the policies for this insurance are limited in scope and may not cover all claims relating to personal injury, property or environmental
damage arising from incidents on our properties or relating to our operations. See “Item 4. Information on the Company—B. Business
Overview—Insurance.” Any occurrence of these or other incidents which are not insured under our existing insurance policies could
have a material adverse effect on our business, financial condition or results of operations.
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We are also exposed to risks associated with product liability claims in the event that the use of our solar power and battery storage
products results in injury, See “—Product liability claims against us could result in adverse publicity and potentially significant monetary
damages.” Although we carry limited preduct liability insurance, we may not have adequate resources to satisfy a judgment if a
successful claim is brought against us.

For projects we construct, we are exposed to risks associated with the design and construction that can create additionai liabilities to
our operations. We manage these risks by including contingencies Io our construction costs, ensuring the appropriate insurance coverages
are in place such as professional indemnity and construction all risk as well as obtaining indemnifications from our contractors where
possible. However, there is no guarantee that these risk management strategies will always be successful. Further, some of our PPAs
contain provisions that require us to pay liquidated damages if specified completion schedule requirements are not met, and these
amounts could be significant.

In addition, the nommnal operation of our manufacturing facilities may be interrupted by accidents caused by operating hazards, pawer
supply disruptions, equipment failure, as well as natural disasters. While our manufacturing plants in Chira and elsewhere are covered by
business interruption insurance, any significant damage or interruption te these plants could still have a material and adverse effect on
our results of operations,

If our internal control over financial reporting or disclosure controls and procedures are not effective, investors may lose confidence
in our reported financial information, which could lead to a decline in our share price.

We are subject o the reporting obligations under U.S. securities laws. As required by Section 404 of the Sarbanes-Oxley Act of
2002, the SEC has adopted rules requiring every public company to include a management repart on its internal control over financial
reporting in its annual report, which contalns management’s assessment of the effectiveness of its internal contro] over financial
reporting. In addition, an independent registered public accountng firm must report on the effectiveness of our internal controls over
financial reporsting. As of December 31, 2021, our management cancluded that our internal control over financial reporting was effective.
However, we cannot assure you that material weaknesses in our internal controls over financial reporting will not be identified in the
future. Any material weaknesses in our internal controls could cause us not to meet our periodic reporting obligations in a timely manner
or result in material misstatements in our financial statements. Material weaknesses in our internal controls aver financial reporting couid
also cause investors to lose confidence in our reported financial information, leading to a decline in the market price of our common
shares.

We have obtained approval for the proposed initial public offering of CSI Solar (the “STAR Listing™), The subseguent listing process
with the securities regulatory authority could be uncertain, time-consuming and costly. We cannot assure you that the STAR Listing
will eventually succeed.

On December 13, 2021, the stock listing committee of the Science and Technology Innovation Board (the “STAR Market”) of the
Shanghai Stock Exchange determined that C81 Solar, formerly mainly our Module and System Solutions business, had met the offering,
listing and disclosure requirements related to its proposed STAR Market listing. CSI Solar will then be required to go through the
registration process with the China Securities Regulatory Comrnission, or the CSRC, before jt can complete the listing on the STAR
Market. On January 7, 2022, CSI Solar submitted the application documents for registration and the relevant examination and approval
materials to CSRC for the offering registration pracess.

The process of listing a company on the public exchanges in the PRC can be time-consurming and expeisive, potentially requiring
significant time, resources and focus from our management team. Although we have received approval for the proposed listing, whether
we can successfully complete the listing of CSI Solar’s shares, the related timeline, actual size and pricing of the offering still depend on
various factors, including but not limited to, capital markets conditioris in China and glabally, the regulatory environment for listing
securities, financial performance of €SI Solar Co., Ltd and its ability to fulfil] the listing requirenients in China,

Due to the complexity of conducting an initial public offering in the PRC, including the factors that are beyond our control, we
cannot assare you thar we would be able 1o complete the offering in accordance with our anticipated timeline, size and pricing, or at all.
In addition, the process underlying the STAR Listing could result in significant diversion of management time as well as substantial out-
of-pocket expenses. If CS1 Solar fails to complete the listing process as required by the CSRC, we may need to seek other sources of
funds to realize our business strategy, which may not be available to us at comunercially reasonable terms, or at all. Any such inability to
obtain funds may have adverse effect on our consolidated operating results and on the price of our common shares.

The market price of our common shares may be volatile or may decline, for reasons other than the risk and uncertainties described
abave, as the result of investor negativity or uncertainty with respect to the impact of the propased STAR Listing.
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Even if the STAR Listing is completed, we may not achieve the results contemplated by our business strategy (including with respect
to use of proceeds from that offering). In addition, it is difficult to predict the effect of the proposed STAR Listing on our common
shares.

Even if the STAR Listing is completed, we cannot assure you that we will realize any or all of our anticipated benefits of the STAR
Listing. Qur completion of the STAR Listing may not have the anticipated effects of strengthening CSI Solar and our market leadership
position. If the STAR Listing is completed, CSI Solar will have broad discretion in the use of the proceeds from the STAR Listing, and it
may not spend or invest those proceeds in a manner that results in our operating success or with which holders of our common shares
agree, Currently, GSI Solar plans to primarily invest its proceeds from the STAR Listing in a range of capacity support and expansion
projects, including annual output of 10 GW pull rod manufacturing, annual output of 10 GW silicon wafer manufacturing, annual output
of 4 GW high-efficiency photoveltaic cell manufacturing and annual output of 10 GW high-efficiency photoveltaic cell module
manufacturing, Qur failure to successfully leverage the completion of the STAR Listing to expand our preduction capacity in the PRC
rould pose material adverse effects on our results of operations and consequently result in a decrease in the price of the common shares.

Once CSI Solar is listed in China, it will be subject ta the listing and securities law regime of the PRC, and will result in increased
legal, accounting and other compliance expenses that it did not incur as a private company. Furthermore, the stock exchange in China and
Nasday liave different wading hours, wading characteristics {(including trading volume and liquidity), trading and listing rules, and
investor bases, including different levels of retail and institutional participation. As a result of these differences and given the fact that
CSI Solar will remain one of our significant subsidiaries, fluctnations in the price of the shares of CSI Solar due to circumstances
peculiar to the PRC capital markets or otherwise could materially and adversely affect the price of our common shares, or vice versa. In
addition, investors may elect to invest in our business and operations by purchasing CSI Solar shares in the STAR Listing or on the
STAR Market rather than purchasing cur common shares despite the lack of fungibility between these shares and ours, and that reduction
in demand could lead to a decrease in the market price for the common shares.

Our ownership interest in CSI Solar will be diluted once it becomes a publicly traded company.

As the result of actions being taken in connection with the STAR Listing, including eguity raising from China-demiciled investors,
CSI Solar is a majority-owned subsidiary of our company. The minority interest in CSI Selar will increase upon completion of the STAR
Listing and may diverge from the interests of ours and our other subsidiaries® in the future. We may face cenflicts of interest in
managing, financing or engaging in transactions with CSI Solar, or allocating business opportunities between our subsidiaries,

Currently, we own approximately 80% of CSI Solar’s shares, which includes approximately 5% of the shares issued under CSI
Solar’s employee stock ownership plan that will become effective immediately upon the completion of the STAR Listing. Immediately
following the STAR Listing and giving effect to the ownership wransfer of CSI Solar’s employee stock ownership plan shares and the
dilutive effect from the shares newly issued for the STAR Listing, we expect to hold approximately 64% of CSI Solar’s shares. As such,
our company will retain majority ownership of CSI Solar after the STAR Listing. However, CSI Selar will be managed by a separate
board of directors and officers, and those directors and officers will owe fiduciary duties to the various stakeholders of CSI Solar,
including sharehotders other than our wholly-owned subsidiary. In the operation of CSI Solar’s business, the directors and officers of CSI
Solar may, in the exercise of their fiduciary duties, take actions that may be contrary to the best interests of our company.

During or after the STAR Listing process, certain requirements of the PRC law, including demands from the CSRC, the Shanghai
Stock Fxchange ar other relevant authorities, may have a bearing on helders of our common shares. Recently, in order to comply with
the PRC law, some of our senior management resigned from our company and took senior management roles at CSI Solar In the future,
CSI Solar may issue options, restricted shares and other forms of share-based compensation to its directers, officers and employees,
which could dilute our company’s ownership in CSI Solar, increase cur share-based compensation expense, and result in less net income
attributable to us from CSI Solar. In addition, CS1 Solar may engage in capital raising activities in the future that could further dilute our
company’s ownership interest.

Cur organizational structure will become more complex, including as a result of preparations for the STAR Listing. We will need to
continue to scale and adapt our operational, financial and management contrels, as well as our reporting systems and procedures, at both
our company and CST Solar, The continued expansion of our infrastructure will require us to commit substantial financial, operational
and management resources. In addition, holders of our commeon shares may have limited opportunities o purchase CSI Solar’s shares
even if the STAR Listing were completed.
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We have granted, and may contintue to grant various forms of share-based incentive awards, including performance-based share
awards, under our share incentive plan, which may result in increased share-based compensation expenses.

We adopted a share incentive plan in 2006 under which we can grant restricted shares, options and restricted share units to eligible
employees, directars and consultants. See “Item 6 Directors, Senior Management and Employees—B. Compensation of Directors and
Executive Officers” for more details. In particular, we granted 2,096,000 RSUs to our directors and a group of our key employees,
whereby vesting is contingent on the success of the STAR Listing (50% vesting on the [PQ date, then 25% vesting each on the first and
second anniversaries of the IPO). As such, these RSUs are considered performance-based share awards. As of December 31, 2021,
2,076,000 of such RSUs were unvested and outstanding. For the years ended December 31, 2020 and 2021, we did not record any share-
based compensation expenses on these RSUs, as the vesting is dependent upon the consummation of the STAR Listing. We will
recognize share-based compensation expenses on these RSUs upon vesting at and after the consummation of the STAR Listing,

We believe the granting of share-based compensation, including performance-based share awards, is of significant importance to our
ability to attract, retain and motivate key personnel and employees, and we will continue to grant share-based compensation in the future.
As a result, our expenses associated with share-based compensation may increase, which may have an adverse effect on our results of
operations. In addition, expenses associated with performance-based share awards may fluctuate greater between periods compared to
those associated with tme-based share awards.

The Accelerating Holding Foreign Companies Accountable Act, if enacted, would reduce the time period before our common shares
may be prohibited from trading or delisted. The delisting of our common shares, or the threat of their being delisted, may materiaily
and adversely affect the value of your investment. Additionally, the inability of the PCAOB to conduct adequate inspections deprives
our investors of the benefits of such inspections.

The Helding Foreign Companies Accountable Act, or the HFCAA, was enacted on December 18, 2020. The HFCAA, which
became effective on January 1, 2021, states if the SEC determines that an issuer that is required to file reports under Section 13 or 15(d)
of the Securities Exchange Act of 1934, or a registrant, has filed audit reports issued by a registered public accounting firm that has not
been subject to inspection by the PCAOB for three consecutive years beginning in 2021, the SEC shall prohibit that registrant’s shares or
ADSs from being traded on a national securities exchange or in the over the counter trading market in the U.S.

In September 2021, the PCAOB adopted a rule related to the PCAOB’s responsibilities under the HFCAA, which establishes a
framework for the PCAOB to determine, as contemplated under the HFCAA, whether the PCAOB is unable to inspect or investigate
completely registered public accounting firms located in a foreign jurisdiction because of a position taken by one or more authorities in
that jurisdiction. The rule was approved by the SEC in November 2021, On December 16, 2021, the PCAOB issued a report to notify the
SEC its determinations that it is unable to inspect or investigate completely PCAOB-registered public accounting firms headquartered in
Mainland China and Hong Kong, and identifies the registered public accounting firms in Mainland China and Hong Kong that are
subject to such determinations, OQur auditor is identified by the PCAOB and is subject to the determination.

Our auditor, the independent registered public accounting firm that issues the audit report included elsewhere in this annual report on
Form 20-F, as an auditor of companies that are traded publicly in the United States and a firm registered with the PCAOB, is subject to
laws in the United States pursuant to which the PCAQOB conducts regular inspections to assess its compliance with the applicable
professional standards. Since our auditor is located in China, a jurisdiction where the PCAOB has been unable to conduct inspections
without the approval of the Chinese authorities, our auditor is currently not inspected by the PCAOB as determined by the announcement
of the PCAOB issued on December 16, 2021.

On December 2, 2021, the SEC adopted final amendments implementing the disclosure and submission requirements of the
HFCAA. Under the final amendments establishes the SEC’s procedures for determining whether a registrant is a “Comumission-Identified
Issuer” under the HHIFCAA, and prohibiting the trading of Commission-Identified Issuer’s securities. If the SEC deteymines that we are a
Commission-Identified Issuer under the HFCAA for three consecutive years, or if the audit report filed as part of our annual report with
the SEC is otherwise deemed not to be in compliance with the requirements of the Exchange Act due to the PCAQB’s inability to inspect
our auditor, the SEC may prohibit our common shares from being traded on a national securities exchange or in the over the counter
trading market in the U.S., which could affect the liquidity of our common shares. Whether the PCAOB will be able to conduct
inspections of our auditor before the issuance of our financial statements on Form 20-F for the year ending December 31, 2023 which 1s
due by April 30, 2024, or at all, is subject to substantial uncertainty and depends on a number of factors out of our, and our auditor’s,
control.

In addition, on June 22, 2021, the U.S. Senate passed & bill which would reduce the number of consecutive non-inspection years
required for triggering the prohibitions under the HFCAA from three years to two. On February 4, 2022, the U.5. House of
Representatives passed a bill which contained, among other things, an idencical provision. If this provision is enacted into law and the
number of consecutive non-inspection years required for triggering the prohibitions under the HFCAA is reduced from three years ta
two, then our common shares could be prohibited from trading in the United States as early as 2023,
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The praspect and implications of possible regulation on this subject, in addition to the prevailing requirements of the HFCAA, are
urtcertain. Such uncertainty could cause the market price of our common shares to be materially and adversely affected, and our
securities could be delisted or prohibited from being traded “over-the-counter” earlier than would be required by the HFCAA as it
currently provides. If our securities are unable to be listed on another securities exchange by then, such a delisting would substantially
impair your ability to sell or purchase our common shares when you wish to do so, and the risk and uncertainty associated with a
potential delisting would have a negative impact on the price of our common shares.

If additional remedial measures are imposed on the big four PRC-based accounting firms, including our independent registered
public accounting firm, in administrative proceedings brought by the SEC alleging the firms’ failure to meet specific criteria set by
the SEC, with respect to requests for the production of documents, we could be unable to timely file future financial statements in
compliance with the requirements of the Exchange Act,

In late 2012, the SEC commenced administrative proceedings under Rule 102(e) of its Rules of Practice and also under the
Sarbanes-Oxley Act of 2002 against the mainland Chinese affiliates of the “Big Four” accounting firms {including the mainland Chinese
affiliate of our independent registered public accounting firm). A first instance trial of the proceedings in July 2013 in the SEC’s internal
adinistrative court resulted in an adverse judgment against the firms. The administrative law judge proposed penalties on the Chinese
accounting firms including a temporary suspension of their right to practice before the SEC, although that proposed penalty did not take
effect pending review by the Commissioners of the SEC. On February 6, 2015, before a review by the Commissioner had taken place, the
Chinese accounting firms reached a settlement with the SEC whereby the proceedings were stayed. Under the settlemment, the SEC
accepted that future requests by the SEC for the production of documents would normally be made to the CSRC. The Chinese accounting
firms would receive requests matching thase under Section 106 of the Sarbanes-Oxley Act of 2002, and would be reguired to abide by a
detailed set of procedures with respect to such requests, which in substance would require them to facilitate production via the CSRC.
The CSRC for its part initiated a procedure whereby, under its supervision and subject to its approval, requested classes of documents
held by the accounting firms could be sanitized of problematic and sensitive content so as ta render them capable of being made
available by the CSRC to US regulators.

Under the terms of the settlement, the undeilying proceeding against the four PRC-based accounting firms was deemed dismissed
with prejudice at the end of four years starting from the settlement date, which was on February 6, 2019. Despite the final ending of the
proceedings, the presumption is that all parties will continue to apply the same procedures: i.e. the SEC will continue to make its requesis
for the production of documents to the CSRC, and the CSRC will normally process those requests applying the sanitization procedure.
We cannot predict whether, in cases where the CSRC does net authorize production of requested documents to the SEC, the SEC will
further challenge the four PRC-based accounting firms’ compliance with U.S. law. If additional challenges are imposed on the Chinese
affiliates of the “big four”™ accounting firms, we could be unable to timely file future financial statements in compliance with the
requirements of the Exchange Act.

In the event that the SEC restarts administrative proceedings, depending upon the final outcome, listed companies in the U.S. with
major PRC operations may find it difficult or impossible to retain auditors in respect of their operations in the PRC, which could result in
thetr financial statements being determined to not be in compliance with the requirements of the Securities Exchange Act of 1934, as
amended, or the Exchange Act, including possible delisting. Moreover, any negative news about any such future proceedings against the
firms may cause investor uncertainty regarding China-based, U.S.-listed companies and the market price of their shares may be adversely
affected.

If our independent registered public accounting firm was denied, even tempararily, the ability to practice before the SEC and we
were unable to timely find another registered public accounting firm o audit and issue an opinion on our financial statements, our
financial statements could be determined not to be in compliance with the requirements of the Fxchange Act. Such a determination could
ultimately lead to the delisting of our common shares from Nasdag, or deregistration from the SEC, or both, which would substantially
reduce or effectively terminate the trading of our commen shares in the U.5.
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Logistical challenges, including global freight capacity shortages, port congestions or significant increases in freight costs, could
continue to increase our selling costs or cause delays in our order fulfilment, and our business, financial condition and results of
operations may be adversely affected.

Qur ability to transport products to customers in a timely and cost-effective manner has been, and may continue to be, adversely
affected by the current global shortage of freight capacity, delays at ports and other issues that otherwise affect third-party logistics
service providers. For example, our shipping and handling costs relating to sales of $88.1 million, $134.2 million and $316.4 million, are
included in selling and distribution expenses for the years ended December 31, 2019, 2020 and 2021, respectively. These issues could
prevent the timely or proper delivery of products to customers or require us to locate alternative ports or warehousing providers to avoid
disruption to customers, which may negatively impact our business prospects and relationship with customers. These interruptions and
the availability of alternative transportation routes can be affected by the ability of the cargo vessel to call on or depart from ports on a
timely basis or at all, rules and regulations applicable to the carge industry, change in worldwide cargo fieet capacity, weather events,
global and reginnal economic and political conditions, envirenmental and ciber regulatory developments. Our ability to plan our pricing
strategy may be impacted and to the extent we are unable to pass along the increased costs to our custemers, our financial condition and
results of operations could be adversely affected.

In addition, interruptions, failures or price increases in logistics services can result from events that are beyond our cantrol, such as
inclement weather, natural disasters, the COVID-19 pandemic, other pandemics or epidemics, accidents, transportation disruptions,
including special or temporary restrictions or closings of facilities or transportatien networks due to regulatory or political reasons, or
labor nnrest or shortages.

Risks Related to Doing Business in China

The enforcement of the labor contract law and increases in labor costs in the PRC may adversely affect our business and our
profitability.

The Labor Contract Law came into effect on January 1, 2008, and was later revised on December 28, 2012; the Implementation
Rules was promulgated and became effective on September 18, 2008. The Labor Contract Law and the Implementation Rules imposed
stringent requirements on employers with regard to executing written employment contracts, hiring temporary employees, dismissing
employees, consultation with the labor union and employee assembly, compensation upon termination and overtime work, collective
bargaining and labor dispatch business. In addition, under the Regulations on Paid Annual Leave for Employees, which came inte effect
on January 1, 2008, and their lmplementation Measures, which were promulgated and became effective on September 18, 2008,
employees who have served for more than one year with an employer are entitled to a paid vacation ranging from five to fifteen days,
depending on their length of service, subject to certain exceptions. Employees who waive such vacation time at the tequest of the
employer must be compensated for each vacation day waived at a rate equal to three times their normal daily salary, subject to certain
exceptions. According to the Interim Provisions on Labor Dispatching, which came into effect on March 1, 2014, the number of
dispatched workers used by an employer shall not exceed 10% of its total number of workers. In addition, according to the PRC Social
Insurance Law promulgated in October 2010 and revised in 2018, effective as of December 29, 2018, employees shall participate in
pension insurance, work-related injury insurance, medical insurance, unemployment insurance and maternity insurance and the
employers shall, together with their employees or separately, pay for the social insurance preminms for such employees.

Furthermore, as the interpretation and implementation of these new laws and regulations are still evolving, we cannot assure you that
our employment practice will at all times be deemed fully in compliance, which may cause us to face labor disputes or governmental
investigation.

The increase or decrease in tax benefits from local tax hureau could affect our total PRC taxes payments, which could have a
material and adverse impact on our financial condition and results of operations.

The Enterprise Income Tax Law, or the EIT Law, came into effect in China on January 1, 2008 and was amended on Febmary 24,
2017 and December 29, 2018, Under the EIT Law, both foreign-invested enterprises and domestic enterprises are subject to & uniform
enterprise income tax rate of 25%. The EIT Law provides for preferential tax treatment for certain categories of industries and projects
that are strongly supported and encouraged by the state. For example, enterprises qualified as a “High and New Technology Enterprise,”
or HNTE, are entitled to a 15% enterprise income tax rate provided that they satisfy other applicable statutory requirements, Further,
enterprises which engage in businesses within the scope of the Catalogue of Encouraged Industries in Western Regions promulgated by
the NDRC, or Western Catalogue, are entided to a 15% enterprise income tax rate provided that such enterprises satisfy other applicable
statutory requiremernts.
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Certain of our PRC subsidiaries, such as CSI New Energy Helding Co., Ltd., or CS5l New Energy Holding, Canadian Solar
Muauulaviuring (Luoyang) Inc., or CSI Luoyang Manufacturing, were ence HNTEs and enjoyed preferential enterprise income tax rates.
These benefits have, however, expired. In 2021, only Suzhou Sanysolar Materials Technolegy Co., Lid, Changshu Tegu New Material
Technology Co., Ltd, CSI New Energy Development {Suzhou) Ca., Ltd (formerly known as Suzhou Gaochuangte New Energy
Development Co., Ltd), and Changshu Tlian Co,, Ltd were HNTEs and enjoyed preferential enterprise income tax rates.

There are significant uncertainties regarding our tax liabilities with respect to our income under the EIT Law.

We are a Canadian company with a substantial pertion of our manufacturing operations in China. Under the EIT Law and its
implementation regulations, enterprises established outside China whose “de facto management body” is located in China are considered
PRC tax resident enterprises and will generally be subject to the uniform 25% enterprise income tax rate on their global income. Under
the implementation regulations, the term “de facto management body” is defined as substantial and overall management and control aver
aspects such as the production and business, personnel, accounts and properties of an enterprise. The Circular on Certain Issues Relating
to the Identification of China-controlled Overseas-registered Enterprises as Resident Enterprises on the Basis of Actual Management
Organization, or Circular 82, effective as of January 1, 2008, further provides certain specific criteria for determining whether the “de
facto management body” of a PRC-cantralled offshore incorporated enterprise is located i the PRC. The criteria include whether (a) the
premises where the senior management and the senior management bodies responsible for the routine production and business
management of the enterprise perform their functions are mainly located within the PRC, (b) decisiens relating to the enterprise’s
financial and human resgurce matters are made or subject to approval by organizations or personnel in the PRC, (c) the enterprise’s
primary assets, accounting books and records, company seals, and board and shareholders’ meeting minutes are located or maintained in
the PRC and (d) 50% or more of voting board members or senior executives of the enterprise habitually reside in the PRC. Although
Circular 82 only applies to offshore enterprises controlled by enterprises or enterprise groups located within the PRC, the determining
criteria set forth in Circular 82 may reflect the tax authorities” general position on how the “de facto management body” test may be
applied in determining the tax resident status of offshore enterprises. It is unclear under PRC tax law whether we have a “de facto
management body” located in China for PRC tax purposes. As of the date of this annual report on Form 20-F, we have not been notified
or informed by the PRC tax authorities that we are considered a PRC resident enterprise for the purpose of EIT Law. However, as the tax
resident status of an enterprise is subject to the determination by the PRC tax authorities, uncertainties remain with respect to the
interpretation of the term “de facte management body™ as applicable to our offshore entities. Therefore, there is a risk that we and certain
of our non-PRC subsidiaries may be treated as tax resident in the PRC.

Dividends paid by us to our non-PRC shareholders and gains on the sale of our common shares by our non-PRC shareholders may
be subject to PRC enterprise income tax liabilities or individual income tax liabilities.

Under the EIT Law and its implementation regulations, dividends paid to a non-PRC investor are generally subject to & 10% PRC
withholding tax, if such dividends are derived fram sources within China and the non-PRC investor is considered to be a non-resident
enterprise without any establishment or place within China or if the dividends paid have no connection with the non-PRC investor’s
establishment or place within China, unless such tax is eliminated or reduced under an applicable tax treaty. Similarly, any gain realized
on the transfer of shares by such investor is also subject to a 10% PRC withholding tax if such gain is regarded as income derived from
sources within China, unless such tax is eliminated or reduced under an applicable tax treaty.

The implementation regulations of the EIT Law provide that (a) if the enterprise that distributes dividends is domiciled in the PRC,
or (b) if gains are realized from transferring equity interests of enterprises domiciled in the PRC, then such dividends or capital gains
shall be treated as China-sourced income,

Currently, there are no detailed rules applicable to us that govern the procedures and specific criteria for determining the meaning of
being “domiciled” in the PRC. As a result, it is not clear how the concept of domicile will be interpreted under the EIT Law. Domicile
may be interpreted as the jurisdiction where the enterprise is incorporated or where the enterprise is a tax resident. As a result, if we are
considered a PRC “resident enterprise” for tax purposes, it is possible that the dividends we pay with respect to our common shares to
non-PRC enterprises, or the gain noen-PRC enterprises may realize from the transfer of our common shares or our convertible notes,
would be treated as income derived from sources within China and be subject to the PRC tax at a rate of 109 (which in the case of
dividends will be withheld at source). Given the resident enterprise status of CSI Solar and our current non-resident enterprise status for
tax purposes, in accordance with EIT law and the treaty between China and Canada, if CSI Solar becomes a dividend paying company,
10% of its dividend will be withheld by the PRC,
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Under the Law of the Peopie’s Republic of China on Individual Income Tax, or the [IT Law, individual income tax is payable on
PRC-sowrce dividend income. The implementation regulations of the IIT Law provide that income frem dividends derived from
companies, enterprises and other economic organizations in China as well as income realized from transfer of properties in China is
considered derived from sources inside China, regardiess of whether the place of payment was inside China. Therefore, if we are treated
as a PRC tax resident enterprise for purposes of the ITT Law, any dividends we pay to our non~PRC individual shareholders as well as
any gains realized by our non-PRC individual shareholders or cur non-PRC individual note holders from the transfer of our common
shares or our convertible notes may be regarded as PRC-sourced income and, consequently, be subject to PRC tax at a rate of up to 20%
{which in the case of dividends will be withheld at source).

Such PRC taxes may be reduced by an applicable tax treaty, but it is unclear whether in practice our non-PRC noteholders and
shareholders would be able to obtain the benefits of any tax treaties between their country of tax residence and the PRC in the event that
we are treated as a PRC resident enterprise.

The investment returns of our non-PRC investors may be materially and adversely affected if any dividends we pay, or any gains
realized on a transfer of our common shares, are subject to PRC tax.

Restrictions an currency exchange may limit our ability to receive and use our revenues effectively,

Certain of our revenmes and expenses are denominated in Renminbi. If our revenves denominated in Renminbi increase or our
expenses denominated in Renminbi decrease in the future, we may need to convert a portion of our revenues into other currencies to
meet our foreign currency obligations. Under China’s existing foreign exchange regulations, our PRC subsidiaries are able to pay
dividends in foreign currencies without prior approval from the State Administration of Foreign Exchange, or SAFE, by complying with
certain procedural requirements. However, we cannot assure you that the PRC government will not take further measures in the future to
restrict access to foreign currencies for current account transactions.

Foreign exchange transactions by our PRC subsidiaries under most capital accounts continue to be subject to significant foreign
exchange controls and require the approval of or registration with PRC governmental authorities. In particular, if we finance our PRC
subsidiaries by means of additional capital contributions, the approval of or the record-filing with, certain government authaorities,
including the Ministry of Commerce or its local counterparts, is required, If our PRC subsidiaries obtain foreign debt through medium
and Jong-term loan or through issuance of bonds, foreign debt approval may also be required to be obtained from the Natipnal
Development and Reform Commission of PRC, or the NDRC. These limitations could affect the ability of our PRC subsidiaries to obtain
foreign exchange through equity financing.

Uncertainties with respect to the Chinese legal system, as well as changes in any government poiicies, laws and regulations, could
adversely affect the overall economy in Chinta or our industry, which could harm our business.

We conduct a significant postion of our manufacturing operations through our subsidiaries in China. These subsidiaries are generally
subject to laws and regulations applicable to foreign investment in China and, in particular, laws applicable to wholly foreign-owned
enterprises and joint venture companies. The PRC legal system is based on written statutes. Prior coun decisions may be cited for
reference but have limited precedential value. Since 1979, PRC legislation and regulations have significantly enhanced the protections
afforded to various forms of foreign investments in China. However, since these laws and regulations are velatively new and the PRC
legal system is still developing, the implementation and enforcement of many laws, regulations and rules may be inconsistent and change
quickly with little advance notice. which may limit legal protections available to us. In addition, any litigation in China may be
protracted and may result in substantial costs and divert pur resgurces and the attention of our management.
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On March 15, 2019, the PRC National People’s Congress approved the 2019 PRC Foreign Investment Law, which came into effect
on January 1, 2020 and replaced the trio of existing laws regulating foreign investment in China, namely, the Sino-foreign Equity Joint
Venture Enterprise Law, the Sino-foreign Cooperative Joint Venture Enterprise Law, and the Wholly Foreign-invested Enterprise Law.
On December 26, 2019, the PRC State Council approved the Implementation Rules of Forcign Investment Law, whidi caie into effect
on January 1, 2020 and replaced implementation rules and ancillary regulations of the Sino-foreign Fquity Joint Venture Enterprise Law,
the Sino-foreign Cooperative Joint Venture Enterprise Law, and the Wholly Foreign-invested Enterprise Law. The 2019 PRC Foreign
Investment Law and its Implementation Rules embody an expected PRC regulatory trend to rationalize its foreign investment regulatory
regime in line with prevailing international practice and the legislative efforts to unify the corporate legal requirements for both foreign
and domestic investments. However, since the 2019 PRC Foreign Investment Law is relatively new, substantial uncertainties exist with
respect to its interpretation and implementation. The 2019 PRC Foreign Investment Law specifies that foreign investments shall be
conducted in line with the “negative list” and obtain relevant approval to be issued by or approved ta be issued by the State Council from
time to tme. An FIE would not be allowed to make investments in prohibited industries in the “negative list,” while the FIE must satisfy
certain conditions stipulated in the “negative list” for investment in restricted industries. It is uncertain whether the solar power industry,
in which our subsidiaries operate, will be subject to the foreign investment restrictions or prohibitions set forth in the “negative list” to be
issued in the future, although it is not subject to the foreign investment restrictions set forth in the currently effective 2021 Negative List.
There are uncertainties as to how the 2019 PRC Foreign Investuueul Law and the Implementaton Rules would be further interpreted and
implemented. We cannot assure you that the interpretation and implementation of the 2019 PRC Foreign Investnent Law made by the
relevant governmental authorittes in the future will not materially impact the viability of our current corporate structure, corpaorate
governance and business operations in any aspect.

In addition, the PRC government has recently published new policies that significantly affected certain industries such as the
education and internet industries, It may in the future release regulations or policies regarding the solar power industry that could
adversely affect the business, financial condition and results of operations of us and our industry. Furthermore, the PRC government has
recently indicated an intent to exert more oversight and control over overseas securities offerings and other capital markets activities and
foreign investment in China-based companies. Future government actions in this regard may hinder our ability to offer securities to
investors, and/or may affect the value of our common shares.

Any actions by the Chinese government, including any decision to intervene or influence the operations of our PRC subsidiaries or to
exert control over uny offering of securities conducted overseas, may cause us to make material changes to the operations of our PRC
subsidiaries, may limit or completely hinder our ability to offer or contimue to offer securities to investors, and may cause the value of
such securities to significantly decline or be worthless.

The Chinese government has exercised and continues to exercise substantial control over virtuatly every sector of the Chinese
economy through regulation and state ownership. The ability of our subsidiaries to operate in China may be impaired by changes in its
laws and regulations, including those relating to our industry, taxation, land use rights, foreign investment limitations, and other mattets.

The central or local governments of China may impose new, stricter regulations or interpretations of existing regulations that would
require additional expenditures and efforts on our part to ensure that ow PRC subsidiaries comply with such regulations or
interpretations. As such, our PRC subsidiaries may be subject to various government actions and regulatory interference in the provinces
in which they operate. They could be subject to regulation by various political and regulatory entities, including varicus local and
municipal agencies and government sub-divisions, They may incur increased costs necessary to comply with existing and newly adopted
laws and regulations or penalties for any failure to comply.
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Furthermore, it is uncertain when and whether we will be required to obtain permission from the PRC government t¢ maintain our
listing status on U.S. exchanges in the fusure, and even when such permission is obtained, whether it will be later denied or rescinded. On
December 24, 2021, the CSRC issued the Provisions of the State Council on the Administration of Overseas Securities Offering and
Listing by Domestic Companies (Draft for Comments) and the Adminisirative Measures for the Filing of Overseas Securities Offering
and Listing by Domestic Companies (Draft for Comments), which propose to require PRC companies and their overseas special purpose
vehicles to file with the CSRC and meet compliance vules for their listing in overseas markets. Although based on the drafts for
comments, we believe that we are currently not required to obtain such permission from any Chinese anthorities, and we have naot
received any notice of denial of permission to list on the U.S. exchange, we cannot assure you that the drafts for comments will not later
be extended and formalized ta govern our business activities, or relevant PRC government agencies, including the CSRC, would reack
the samte conclusion as we do based on the final drafts. If the CSRC or any other PRC regulatory body subsequently detenmines that we
need to file with the CSRC or obtajn the CSRC’s approval for any future offering of securities by us or if the CSRC or any other PRC
government authorities promulgates any interpretation or implements rules that would require us to file with or obtain apprevals of the
CSRC or other governmental bodies for any such offering, we may face adverse aciions or sanctions by the CSRC or other PRC
regulatory agencies, which may include fines and penalties on our eperations in China, limitations on our operating privileges in China,
delays in or restrictions on the repatriation of the proceeds from any such offering into the PRC, restrictions on or prohibition of the
payments or remittance of dividends by our subsidiaries in China, or other actions that could have a material and adverse effect on our
business, reputation, financial condition, results of operations, prospects, as well as the trading price of the comnmeon shares. The CSRC or
other PRC regulatory agencies may also fake actions requiring us, or making it advisable for us, to halt any such offering before the
settlement and delivery of the common shares that we may offer. Consequently, if you engage in market trading or other activities in
anticipation of and prier to the settlement and delivery of the common shares we offer, you would be doing so at the risk that the
settlement and delivery may not occur. In addition, if the CSRC or other regulatory agencies later promulgate new rules or explanations
requiring that we file with them, ar obtain their approvals or clearances for any such offering, we may be unable to obtain a waiver of
such regulatory requirements.

Accordingly, government actions in the future, including any decision to intervene or influence the operations of sur PRC
subsidiaries at any time, or to exert control over an offering of securities conducted overseas and/or foreign investment in China-based
issuers, may cause us to make material changes 10 the operations of our PRC subsidiaries, may limit or completely hinder our ability to
offer or continne to offer securities to investors, and/or may cause the value of such securities to significantly decline or be worthless.

Failure to comply with governmental regulations and other legal obligations concerning data protection and cybersecurity may
materially and adversely affect our business, as we routinely collect, store and use data during the conduct of our business.

We routinely collect, store and use data during our operations including but not limited to the demand and pricing of solar and
battery storage preducts and electricity prices and forecasts, the location and capacity of our production plants, the operational and
performance data of solar and battery projects that we provide services to or own, and the information related to our employees,
customers and suppliers hoth in and out of China. We are subject to PRC laws and regulations governing the collecting, storing, sharing,
using, processing, disclosure and protection of data on the Internet and mobile platforms as well as cybersecurity. These PRC laws apply
not only to third-party transactions, but also to transfers of information between us and our subsidiaries in China, and other parties with
which we have commercial relations. On December 28, 2021, the CAC announced the adoption of the Cybersacurity Review Measures,
and effective February 15, 2022, online platforms and network providers possessing personal information of more than one million
individual user must undergo a cybersecurity review by the CAC when they seek listing in foreign markets. The Measures provide that
critical information infrastructure operators purchasing netwark products and services and data processors carrying out data processing
activities, which affect or may affect national security, shall apply for cybersecurity review to the cyberspace administratiens in
accerdance with the provisions thereunder.

On July 30, 2021, the PRC State Council promulgated the Regulations on Protection of Critical Information Infrastructure, which
became effective on September 1, 2021, Pursuant to the Regulations on Protection of Critical Information Infrastructure, critical
infermation infrastructure shall mean any important network facilities or information systems of an impeortant industry or field, such as
public communication and information service, energy, communications, water conservation, finance, public services, e-government
affairs and national defense science, which may endanger naticnal security, peoples’ liveliloods and public interest in the event of
damage, function loss or data leakage. In addition, relevant administration departments of each critical indusiry and sector shall be
responsible to formulate eligibility criteria and determine the critical information infrastructure operator in the respective industry or
sector. The operators shall be informed about the final determination as to whether they are categorized as critical information
infrastructure operators. Among these industries, the energy and telecommunications industries ae mandated to take measures to provide
key assurances for the safe operation of critical information infrastructure in other industries and fields,
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Furthermore, the Standing Committee of the National People’s Congress passed the Personal Information Protection Law of the
PRC, which becaute effective from November 1, 2021 and requires personal information processing operators, among other regulatory
requirernents, to obtain a personal information protection certification issued by recognized institutions in accordance with the CAC
regulation before such personal information can be transferred out of China.

As of the date of this annual report, we have not been infarmed that we are identified as a critical information infrastructure operator by
any governmental authorities. We will closely monitor the relevant regulatory environment and will assess and determine whether we are
required to apply for the cybersecurity review with the advice of our PRC counsel that we are fully compliant with the regulations or
policies that have been issued by the CAC to date.

Risks Related to Qur Common Shares

We may issue edditional common shares, other equity or equity-linked debt securities, which may materially and adversely affect the
price of our common shares.

We may issue additional equity, equity-linked debt securities for a number of reasons, including to finance our operations and
business strategy (including in connection with acquisitions, strategic collaborations or other transactions}, to satisfy our ebligations for
the repayment of existing indebtedness, to adjust our ratio of debt to equity, to satisfy our obligations upon the exercise of outstanding
warrants or options or for other reasons. For example, in 2020, we issued $230.0 million of convertible notes. Any future issuances of
equity securities or equity-linked debt securities could substantially dilute the interests of our existing shareholders and may materially
and adversely affect the price of our commaon shares. We cannot predict the timing or size of any future issuances or sales of equity,
equity-linked or debt securities, or the effect, if any, that such issnances or sales, may have on the market price of our common shares.
Market conditions could require us to accept less favorable terms for the issuance of our securities in the future.

The market price for our common shares may be volatile.

The market price for our common shares has been highly volatile and subject to wide fluctuations. During the peried from
November 9, 2006, the first day on which our common shares were listed on Nasdag, until December 31, 2020, the market price of our
commeon shares ranged from $1.95 to $56.42 per share. From Januvary 1, 2021 to December 31, 2021, the market price of our common
shares ranged from $28.80 to $67.39 per share. The closing market price of our common shares on December 31, 2021 was $31.2% per
share. The market price of our common shares may continue to be volatile and subject to wide fluctuations in response to a wide variety
of factors, including the following:

e anneuncements of technological or competitive developments;

e repulatory developments in our target markets affecting us, our customers or our competitors;

e actual, projected or anticipated fluctuations in our quarterly operating results;

e changes in financial estimates by securities research analysts;

» changes in the economic performance or market valuations of other solar power companies;

e changes in the volume or quality of our solar and battery storage project pipeline, and retained assets;
» the departure of executive officers and key research personnel;

= patent litigation and other intellectual property disputes;

» litigation and other disputes with our long-term suppliers;

» fluctuations in the exchange rates between the 1.5, dollars, Renminbi, Canadian dallars, Japanese yen, Euros, Brazilian reals,
South African rand and Thai baht;

& the release or expiration of lock-up or other transfer restrictions on our outstanding common shares;
& sales or anticipated sales of additional common shares;
® share repurchase program; and

® the success, or the lack thereof, in the completion of the STAR Listing.
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In addition, the securities market has from time to time experienced significant price and volume fluctuations that are not related to
the operating performance of particular companies. These market fluctuations may also have a material and adverse effect on the price of
our commeon shares. Particularly, concems over economic slowdewn resulting from the COVID-19 pandemics have triggered a U.S. key
market-wide circuit breaker for several times since March 9, 2020, leading to a historic drop for the U.S. capital market. No guaraniee
can be given on how the capital markets will react even though actiens have been taken worldwide to combat the spread of the COVID-
19. These market fluctuations may also have a material adverse effect on the market price of our cornmon shares. In the past, following
periods of volatility in the market price of their stock, many companies have been the subject of securities class action litigation. If we
become involved in similar securities class action litigation in the future, it could result in substantial casts and diversion of our
manageent’s attention and resources and could harm our stock price, business, prospects, financial condition and results of operations.

Substantial future sales of our common shares in the public market, or the perception that such sales could occur, could cause the
price of our common shares te decline.

Sales of aur common shares in the public market, ar the perception that such sales could occur, could cause the market price of aur
common shares to decline. As of December 31, 2021, we had 64,022,678 common shares outstanding. The number of common shares
outstanding and available for sale will increase when our employees and former employeas who are holders of options to acquire our
common shares become entitled to the underlying shares under the terms of their options. In the past, in connection with debt financing,
we have issued warranes and convertible notes, and may issue additional warrants to purchase our common shares and convertible notes
that can be converied to our commen shares. In 2020, we issued $230.0 million of convertible notes. From May to November 2021, we
conducted an “at-the-market” offering program of common shares on the Nasdaq, through which we sold 3,639,518 of our common
shares and raised $150.0 million in gross proceeds before deducting commissions and offering expenses. To the extent these warraats and
conversion features are exercised and/or the common shares are sold imto the market, the market price of our common shares could
decline.

Your right to participate in any future rights offerings may be limited, which may cause dilution to your holdings.

We may from time to time distribute rights te our sharehoiders, including rights to acquire our securities. However, we cannot make
these rights available in the U.S. unless we register the rights and the securities to which the rights relate under the Securities Act of
1933, or the Securities Act, or an exemption from the registration Tequirements is available. We are under no obligation to file a
registration statemnent with respect to any such rights or securities or to endeavor to cause a registration statement to be declared
effective. Moreover, we may not be able to establish an exemption from registration under the Securities Act. Accordingly, you may be
unabie to participate in our rights offerings and may experience dilution in your holdings.

Our articles contain certain provisions that could adversely affect the rights of holders of our common shares.

The following provisions in our articles may deprive our shareholders of the opportunity to sell their shares at a premium over the
prevailing market price by delaying or preventing a change of control of our company:

e Our board of directors has the authority, without approval from the shareholders, to issue an unlimited number of preferred shares
in one or more series. Subject to the BCBCA, our board of directors may, if none of the shares of that particular series are issued,
establish the number of shares to be included in each such series and may fix the designations, preferences, powers and other
rights of the shares of a series of preferred shares.

® In accordance with the provisions of the BCBCA, our articles provide that the number of directars on our board of directors
is set at the greater of three directors and such number of directars equal to the number of directars most recently elected hy
ordinary resolution at a meeting of shareholders. However, our articles also provide that between annual meetings of
shareholders, our board of directors may appoint one or more additional directors, subject 1o the limitation thar the total
number of directers so appointed may not exceed one-third of the number of the current directors who were elected ather
than under this provision of our articles. Any director so appointed ceases to hold office immediately before the election of
directors at the next annual meeting of shareholders but is eligible for re-election.
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You may have difficulty enforcing judgments obtained against rs.

We are a corporation organized under the laws of British Columbia, Canada and a substantial portion of our assets are located
outside of the U.5. A substantial portion of our current business operations is conducted in the PRC. In addition, a majority of our
directors and officers are nationals and residents of countries other than the U.S. and a substantial pertion of the assets of these persons
are located outside the 1].S. As a result, it may be difficult for you to effect service of process within the U.S. upon these persons. It may
also be difficult for you to enforce judgments obtained in U.S. courts based on the civil liability provisions of the U.S. federal securities
laws against us and our officers and directors. In addition, there is uncertainty as to whether the courts of Canada or the PRC would
recognize or enforce judgments of U.S. courts against us or such persons predicated upon the civil liability provisions of the securities
laws of the U.S. or any state. In addition, it is uncertain whether such Canadian or PRC courts would be competent to hear original
actions brought in Canada or the PRC against us or such persons predicated upon the securities laws of the U.S. or any state.

If a United States person is treated as owning at least 10% of our shares, such person may be subject to adverse United States federal
inceme tax consequences.

If a United States person is treated as owning (directly, indirectly or constructively) at least 10% of the value or voting poewer of cur
shares, such person may be treated as a “United States shareholder” with respect to each “controlled foreign corporation,” or CFC, in our
group. Where our group includes one or more United States subsidiaries that are corpoeratiens for United States federal income tax
purposes, in certain circumstances we could be treated as a CFC and certain of our non-United States subsidiaries could be treated as
CFCs (regardless of whether or not we are treated as a CFC).

A United States shareholder of a CFC may be required to annually report and include in its United States taxable income its pro rata
share of “Subpart F income,” “global intangible low-taxed income” and investments in United States property by CFCs, whether or not
we make any distributions. An individual who is a United States shareholder with respect to a CFC generally would not be allowed
certain tax deductions or foreign tax credits that would be allowed to a corporation that is a United States shareholder. A failure to
comply with these reporting obligations may subject a United States shareholder to significant monetary penalties and may prevent
starting of the statute of limitations with respect to such shareholder’s United States federal income tax return for the year for which
reporting was due. We do not intend te monitor whether we are or any of our non-United States subsidiaries is treated as a CFC or
whether any investor is treated as a United States shareholder with respect to us or any of our CFC subsidiaries, or to furnish to any
United States shareholders information that may be necessary to comply with the aforementioned reporting and tax paying obligations. A
United States investor should consult its tax advisor regarding the potential application of these rules in its particular circumstances,

We may be classified as a passive foreign investment company, which could result in adverse United States federal inceme tax
consequences to United States Holders of our common shares.

We will be a passive foreign investment company, or PFIC, for United States federal income tax purposes for any taxable year if,
applying applicable look-through rules, either (a) at least 75% of our gross income for such year is passive income or (b) at least 50% of
the value of our assets (generally determined based on an average of the quarterly values of the assets] during such year is attributable to
assets that preduce or are held for the production of passive income. Based on the value of our assets and the nature and composition of
our income and assets, we do not believe we were a PFIC for United States federal income tax purposes for our taxable year ended
December 31, 2021. PFIC status is based on an annual determination that cannot be made until the close of a taxable year, involves
extensive factual investigation, including ascertaining the fair market value of all of our assets on a quarterly basis and the character of
each item of income that we earn, and is subject to uncertainty in several respects. Moreover, we cannot guarantee that the United States
Internal Revenue Service, or IRS, will agree with any positions that we take. Accordingly, we cannot assure you that we will not be
treated as a PFIC for any taxable year or that the IRS will not take a pasition contrary to any position that we take.

Changes in the nature or composition of our income or assets may cause us to be more likely to be a PFIC, The determination of
whether we are a PFIC for any taxable year may also depend in part upon the value of our goodwill and other unbooked intangibles not
reflected on our balance sheet (which may depend upon the market value of our common shares from tme to time, which may be
volatile) and also may be affected by how, and how guickly, we spend our liguid assets and cash generated from our operations, Among
other matters, if our market capitalization declines, we may be more likely to be & PFIC because our liquid assets and cash (which are for
this purpose considered assets that produce passive income) may then represent a greater percentage of the value of our overall assets.
Further, while we believe our classification methodology and valuation approach are reasonable, it is possible that the IRS may challenge
our classification or valuation of our goodwill and other unbooked intangibles, which may result in our being or becoming a PFIC for the
current taxable year ot one or more future taxable years.
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If we are a PFIC for any taxable year during which a United States Holder (as defined in “Item 10. Additional Information-E.
Taxation-United States Federal Income Taxation™) helds our common shares, certain adverse United States federal income fax
consequences would generally apply to such United States Holder. See “Item 10. Additional Information—F. Taxation-United States
Federal Income Taxation—Passive Foreign Investment Compasy.”

ITEM 4 INFORMATION ON THE COMPANY

A Ristory and Development of the Campany

Our legal and commercial name is Canadian Solar Inc. We were incorporated under the laws of the Province of Ontario, Canada in
October 2001. We changed our jurisdiction by continuing under the Canadian federal corporate statute, the Canada Business
Corporations Act, effective June 1, 2006. In July 2020, we filed articles of continuance to change our jurisdiction from the federal
jurisdiction of Canada to the provincia! jurisdiction of the Province of British Columbia. As a result, we are governed by the British
Colummbia Business Corporation Act, or the BCBCA, and our affairs are gaverned by our notice of articles and our articles. See “—C.
Organizatianal Structure” for additional informatien an our corporate structure, including a list of our significant subsidiaries.

Our principal executive office and principal place of business is located at 545 Speedvale Avenue West, Guelph, Ontario, Canada
N1K 1E6&. Our telephone mumber at this address is (1-51%) 837-1881 and our fax number is (1-519) 837-2550. Our agent for service of
process in the United States is CT Corporation System, located at 111 Eighth Avenne, New York, New York 10011.

All inquiries to us should be directed at the address and telephone number of our principal executive office set forth above. Our
website is www.canadiansolar.com.